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Hotel tower
proposed
near Morial
Convention
Center
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ROBIN.SHANNON@NOPG.COM

A five-story warehouse building
and an adjacent parking lot near
the Ernest N. Morial Convention
Center could be the site of a
new hotel project in the Central
Business District.
N e w O r l e a n s d e ve l o p e r s
Clayton Randle and David Hecht
are seeking permits to renovate
the vacant brick warehouse at
1148 S. Peters St. and construct
a new 17-story, 184-foot tower
on the surface parking lot behind
the building. The lot fronts
Convention Center Boulevard and
is directly across from the convention center.
The project is within the jurisdiction of the CBD Historic
SEE TOWER PAGE 9

Jefferson Parish brings in Port of South
Louisiana to help redevelop Avondale
LANCE TRAWEEK
LANCE.TRAWEEK@NOPG.COM

A bill that allows the Port of South Louisiana
in LaPlace to regulate commerce and traffic in
Jefferson Parish would help it join efforts to
redevelop Avondale Shipyard, according to
parish officials.
But the legislation filed by state Rep. Julie
Stokes, R-Kenner, also signals the parish’s
intent to work with an entity other than the
Port of New Orleans, which now manages
commerce and traffic in the parish.
House Bill 698 is intended to give the ports

concurrent jurisdiction over Jefferson Parish,
said Michael Sherman, a consultant for the
city of Kenner familiar with the legislation.
The Port of South Louisiana also regulates St.
Charles, St. John and St. James parishes.
“From potential Mississippi River cruises
to a range of appropriate port activities, we
believe the timing is
right,” Sherman said.
“The bill is designed
to explore the best
jurisdictional framework to accomplish
this goal.”

Paul Aucoin, president of the Port of South
Louisiana, confirmed his port has expressed an
interest in Avondale and has had ongoing discussions about it. He declined to comment further on the plans, citing confidentiality agreements with Huntington Ingalls, Avondale’s
owner who put the shipyard up for sale last
SEE PARISH PAGE 8
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NEWS BY THE NUMBERS
PHOTO COURTESY ST. CHARLES PARISH HOSPITAL

$20 million

Cost of road and bridge damage caused
by recent ﬂooding around the state,
according to Louisiana’s transportation
secretary, Shawn Wilson. South Louisiana
had mostly road problems, he said.

72,000

Square feet in St. Charles Parish Hospital’s
new medical facility in Destrehan. The
Plantation View Medical Ofﬁces at 13100
River Road cost $14.7 million and has
additional space for retail shops.

$1
million
Donation from JPMorgan
Chase & Co. to support
local nonproﬁts helping
make the workforce
more inclusive: Broad
Community Connections/
the OC Haley Business and
Merchants Association, the
Data Center, Greater New
Orleans, Inc. and Good
Work Network.
P H O T O C O U R T E S Y
S H R E V E P O R T T I M E S . C O M

$70
million
Mid-year cuts to the state budget,
which will be mostly absorbed by
hospitals and other health care
services, according to Gov. John
Bel Edwards. The cuts go into
effect before June 30.

11,500
Gallons of oil that
overﬂowed from a tank
being ﬁlled near Bayou
Teche in Charenton. Most
of it was on the ground,
Coast Guard ofﬁcials said.

Where Home Begins
Whether you’re searching for your first home, or moving to your next,
the Coldwell Banker brand makes the process a memorable one.
Experience the difference.
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QUICK HITS |

Analyzing the week’s top news and what you can expect to happen next

What happened:

Officials met in Biloxi, Mississippi
to move forward plans to restore
passenger rail service across the
Gulf Coast from New Orleans
to Orlando, Florida. The group
suggested a daily round-trip
train from New Orleans through
south Mississippi to Mobile,
Alabama, and a long-distance
train that would connect from
New Orleans to Orlando,
Florida, through Jacksonville,
Florida.

What happened:

What’s next:

Ofﬁcials from CSX, U.S. Sen. Roger Wicker’s
ofﬁce, the Federal Railway Administration and
states and cities involved are trying to get a
report concerning the project to Congress
by a Sept. 4 deadline. Mark Murphy, general
manager of long distance service for Amtrak,
said lawmakers want to see the preferred
route, what infrastructure and repairs are
needed to operate, the cost of restoring train
service and funding sources.

What’s next::

Hospitality leaders are hoping
the “Happy Tuesday” advertising
campaign boosts occupancy rates
that drop off after Sundays. They’re
touting shorter lines, smaller crowds
and cheaper hotel and airfare rates
mid-week.

What happened:

FEMA’s National Flood Insurance
Program released its new ﬂood
insurance rate maps for Jefferson
Parish in February. Stephen Petit,
Kenner’s code enforcement
director and the city’s certiﬁed
ﬂoodplain manager, said around
98 percent of Kenner property
owners will see lower insurance
premiums.

The New Orleans Tourism
Marketing Corp. announced
a new strategy to lure more
tourists earlier in the week.
It includes drink specials and
lodging discounts Sundays
through Thursdays.

What’s next:

The maps will be on display from 5 p.m. to 7:30 p.m. April 19 in the City Council chambers
at 1801 Williams Blvd. Jefferson Parish ﬂoodplain ofﬁcials will be on hand to answer
questions. The maps are preliminary and must go through several additional reviews
before they become effective, likely in early 2017.

—CityBusiness staff and The Associated Press

I’m back …

& want to be your
™
Professional Realtor !

Ginger Swenson Schwartz
504-508-6698 Direct
504-525-9763 Office
talbot-realty.com
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PARISH
CONTINUED FROM PAGE 1

summer.
“We would certainly abide by the will of the
Legislature,” Aucoin said.
Jefferson Parish President Mike Yenni, who
cultivated a relationship with the Port of South
Louisiana in his previous position as mayor of
Kenner, said he is still open to working with the
Port of New Orleans. But he hasn’t been completely
pleased with the relationship.
Yenni wanted more cooperation in adding
Jefferson Parish to a list of stops planned by Viking
River Cruises, a high-end line starting its North
American operations at the Port of New Orleans in
late 2017.
“I think they have done a great job for what they
have done in the jurisdiction they have,” Yenni said
of the port. “(The bill) is to allow for someone else
to come in to help in an area where maybe the (Port
of New Orleans) has not done as much as we’d like
to see done.”
The 268-acre West Bank shipyard spent 77
years designing, building, overhauling and repairing ships for the U.S. Navy and Coast Guard as
well as commercial customers before Huntington
Ingalls consolidated its shipbuilding activity to
Pascagoula, Mississippi in recent years.
The Port of New Orleans is studying the feasibility and cost of converting portions of Avondale’s
riverfront into a breakbulk wharf.
Yenni said the legislation allows another entity to
help promote an area lacking development. He has
said he would like to see the property come back
into commerce to “maximize job creation.”
As drafted, the bill enables either port authority
to redevelop the facility if it has the ability to.

“We’re not trying to take any authority or any
jurisdiction from the Port of New Orleans. They do
a great job for this region, and I’m thankful for what
they do,” Yenni said. “I just want to give concurrent
jurisdiction to the Port of South Louisiana, so I
have two big entities fighting for the waterways in
Jefferson Parish on what needs to be done for economic development along the shorelines.”
Stokes said the Port of South Louisiana has
expressed that it has capacity to create activity.
Her bill sparked a reaction from the Port of New
Orleans, which contacted Kenner and Jefferson
Parish officials “to discuss how it can better serve

P H O T O

C O U R T E S Y

H U N T I N G T O N

I N G A L L S

The Port of South Louisiana is in the mix
of industries looking to redevelop the
former Avondale Shipyard.

3229 36th St., Metairie
$3.68 million

Serving our Community
Since 1954
Metairie LaPlace
Covington

Independent Full-Service
Insurance Agency

SEVERN AVE

CAUSEWAY BLVD

LAKESIDE
SHOPPING
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• Near Causeway and I-10
• 12% cap rate on pro forma

VETERANS BLVD

• Employee Benefits
• Life & Health

I-10 INTERCHANGE
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WEST NAPOLEAN
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AVE

Call Bob Manard 585-7777
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La QUINTA
INN
HOLIDAY
INN

GALLERIA

• 40,000 Sq Ft
Metairie Office bldg.

• Below replacement cost

those jurisdictions,” Stokes added.
“We look forward to the outcome of those discussions,” she said.
Gary LaGrange, Port of New Orleans president and
CEO, declined to take a position on the legislation.
“It’s not our bill,” LaGrange said.
“The port is engaged in long-term planning to
identify and capitalize on opportunities within
its three-parish jurisdiction and looks forward to
working with our partners in Jefferson Parish to
drive economic development within their community,” port spokesman Matt Gresham said in a
statement.

Get Your Quote
Eaganins.com

888.882.9600
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TOWER
CONTINUED FROM PAGE 1

District Landmarks Commission. The commission’s
Architectural Review Committee is reviewing designs
and discussed the project in a meeting March 22. The
project also requires waivers from the city’s Board of
Zoning Adjustments.
The proposed hotel is not related to previously
announced development plans by the convention center to add a headquarters hotel and additional projects
along the riverfront as part of the so-called “Trade
District” expansion.
According to permitting documents filed with the
city, the development would include a ground floor
restaurant and bar space fronting Convention Center
Boulevard and Calliope Street, a three-story parking
garage with 165 spaces, ballroom and meeting space,
a courtyard between the existing building and the proposed tower and a public roof deck and terrace.
The top four floors of the warehouse would include
hotel rooms, with a light well running down the middle
of the building. Floors five through 17 in the proposed
tower would include additional rooms, with penthouse
space on the roof.
Eskew+Dumez+Ripple Architects is handling
design, which is still in its early stages. In a letter to
neighboring residents, developers said they anticipate
starting construction late this year, with an 18-month
time frame for completion.
The developers have already presented multiple
design options for the new construction to the HDLC
ARC. In previous meetings, the committee said it
favored a design that would push most of the mass of
the new building further away from the existing historic warehouse, with a smaller, or medium-height, building between the warehouse and the tower.
The committee also suggested that the façade treat-

RENDERING COURTESY
ESKEW+DUMEZ+RIPPLE
ARCHITECTS

A preliminary rendering of a
proposed hotel tower near the
Morial Convention Center.

ments for the new construction and the way the buildings connect be further examined. During the March
22 meeting, the committee reviewed multiple renderings in which window openings varied in size and
style. The committee leaned toward a “double-height”
window style that might lessen the impact of the
height, but deferred further action until the waiver
issue was settled with BZA.
The project requires approval to go beyond the
125-foot height limit at the site, as well as a waiver of a
20-foot setback from the property line. Developers are
also looking to increase the limit of floors from 10 to 17.
According to the architect, those variances would
help shift the height and bulk of the building away
from the historic core of the neighborhood and no
additional square footage would be added to the

development. The HDLC ARC – and members of
the Warehouse District neighborhood association –
support the request, which also falls within the guidelines of the State Historic Preservation Office and the
National Park Service.
The BZA will consider the project on April 11.
The brick warehouse building was designed by New
Orleans architect Emile Weil, who designed several
notable buildings throughout the city, including the
Saenger Theater, Touro Synagogue and the Whitney
Bank building on St. Charles Avenue. Construction
was completed in 1921 as part of an annex to the
neighboring Fulton Bag and Cotton Mill building,
which is now a Hampton Inn. The building has also
served as a warehouse for the Maison Blanche and
Krauss department stores.

Live in Luxury on
Historic Oak Street!
2 Bedroom, 2 Bathroom Condominiums

FOR SALE
• Open Floor Plan

• Secure, Gated, Off-street Parking
• Individual Storage Units
• Commercial On-site Gym

8616oak.com

Jennifer Fowler

504-862-0100(Office) • 504-432-7788(Direct)
KELLER WILLIAMS REALTY NEW ORLEANS • 8601 LEAKE AVE. • NEW ORLEANS, LA 70118
The information contained herein is believed to be accurate, however, it is not guaranteed. Please consult
independent sources to verify all facts, figures square footage and other information 2/2/16.
EACH OFFICE INDEPENDENTLY OWNED AND OPERATED. Broker is licensed in the State of Louisiana
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Individual health plans
vs. employer-offered
could cost you
ANDREW VALENTI
ANDREW.VALENTI@NOPG.COM

An employee who has an offer of a health plan from
an employer but who is receiving a subsidy through
the Affordable Care Act’s marketplace may be in for a
surprise at tax time.
Employers with more than 50 employees are
required to offer affordable health coverage to 95
percent of their full-time workers under the ACA. A
health plan that meets minimum value and is considered affordable for employee-only coverage must
cost no more than 9.66 percent of the employee’s
household income. If this is the case, then the person
is not eligible for the premium tax credit through the
subsidy.
Tax professionals are finding that many individuals
are having to pay back some or all of their premium tax credits. Tax preparation giant H&R Block
announced in February that six in 10 are having to
repay some of that financial assistance, averaging
$579 for this tax season.
Postlethwaite & Netterville tax manager Stephen
Blitz said this is due to people underestimating their

income or receiving the tax credit when they’re not eligible for it. He added that another way for an individual to be eligible for the credit is that person’s income
must be between 100 percent and 400 percent of the
federal poverty level. The FPL for 2016 is $11,770.
The employer can face stiff monetary penalties if
it doesn’t comply with the “employer shared responsibility” of offering affordable health coverage to its
full-time employees.
There is a $2,000 flat fee per employee if the
employer did not offer coverage. If only a few workers
did not receive affordable coverage, it’s $3,000 per
employee who received monetary assistance. The fees
are on a per-month basis.
Jack Duvernay, president of the New Orleans
Association of Health Underwriters, said if the
employer does offer affordable health coverage but
the employee mistakenly applies for the premium tax
credit in the ACA marketplace, that would prompt
IRS inquiries to the employer.
“It could really put the employer on the radar of
the federal government,” he said. “The employer
would then potentially have to supply additional

documentation to respond to that. Obviously, you
don’t want to invite that as an employer, so it becomes
important that employers communicate to their
employees that they are not eligible to receive the
advanced tax credit.”
While employees may not like the fact that they
cannot receive a premium tax credit, they are already
receiving a subsidy from their employer. Employer
payments made toward a worker’s health plan are
exempt from federal, state and payroll taxes, called
“the employer exclusion.”
Duvernay said they are many advantages to taking the health plan offered through an individual’s
employer.
“The coverage offered through your employer
could be a better deal,” he said. “These deductions
are taken out of your paycheck on a pre-tax basis,
which saves most people 25 percent to 30 percent
of whatever is pre-taxed. This is not available to you
when you’re paying your health care as an individual.
Also, most employer plans have out-of-network coverage and have a broader network than most individual plans.”
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FOUR PRESTIGIOUS LOCATIONS
METAIRIE OFFICE TOWER OAKWOOD CORPORATE CENTER

AN UNSURPASSED LOCATION

•Convenient on-site building services
•Newly renovated common areas
•24-hour access, complimentary on-site
parking
•800 rsf - 3,500 rsf

WESTBANK'S FINEST LOCATION

•2nd Floor, 5,000 rsf
•3rd Floor 8,100 rsf. Can be subdivided
•On-site conference room
•Ample free parking
•Snack shop
•Security at the concierge desk

Please call Bruce Sossaman for Leasing Information
Corporate Realty • 504-219-5842
bsossaman@corp-realty.com

CAUSEWAY PLAZA

NORTH CAUSEWAY

THREE OFFICE BUILDINGS
LOCATED ON N. CAUSEWAY BLVD

•Available: 520 or up to 8,443 rsf
•Owner will provide free space planning
& build to suite
•Several spec suites are available for
immediate occupancy
•On-site security and free covered parking

IN THE HEART OF THE THRIVING
METAIRIE BUSINESS DISTRICT

•200 rsf to 6,500 rsf
•Free unreserved covered parking
•Newly renovated common areas
•Above standard office finishes
•Executive Suites

Prime office space with convenient ingress and egress to I-10.
For leasing information, please contact Jeff Cohn Corporate Realty 504-581-5005
jcohn@corp-realty.com
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Capital One
expands credit
checking
tool to noncustomers
LANCE TRAWEEK
LANCE.TRAWEEK@NOPG.COM

Capital One’s free credit checking tool is expanding to
non-customers – the first major U.S. bank to open up this
type of service for the masses.
The bank’s existing product, Credit Tracker, is receiving a new name and a makeover. The credit tracking service was first offered in 2014.
The rebrand, dubbed CreditWise, is changing the way
the app determines a credit score and how often users
receive an updated score.
It will offer the TransUnion VantageScore 3.0 credit
score in place of the formerly used TransUnion model,
which is an upgrade for accuracy. The bank will also provide an updated score more frequently. CreditWise sends
a weekly score, while Credit Tracker sent one per month.
CreditWise is available to adults with a valid Social
Security number.
Angela Solomon, a Capital One spokesperson, said by
making this tool available to everyone, the bank hopes to
“create a whole new dialogue on credit, one that promotes
better awareness, ownership and positivity.”
Features include: notifications when there’s a change to
a consumer’s credit report; a credit simulator that allows
consumers to see the potential impact of financial decisions before making them; an overview of key factors that
impact a person’s credit score; and balance details for both
open and closed accounts.
“Monitoring your credit score is important, but knowing what impacts it and what you can do to control it is
even more important,” Solomon added.
According to a recent survey by Capital One, less than
one-third of Americans know their credit score and 37
percent have not checked their score in more than a year.
Capital One’s public offering comes two years after the
Consumer Financial Protection Bureau pledged that credit
card companies provide free credit tracking services.
Some financial bloggers applaud the bank’s new product for its comprehensive credit simulator, but add that it
only offers one credit score from one bureau. FICO scores,
which are used by many lenders, are also not offered on the
app.
Capital One is not alone in unveiling new features on
its apps to spur consumer-friendly activity in the hopes of
attracting more customers.
Major U.S. banks are constantly engaging customers
with new products. For example, JPMorgan Chase is one
of many to have “Touch ID” for sign-in, which allows customers to use their fingerprint on a smartphone as a login.
Regions Bank is among those who offer mobile check
deposit.
“Each quarter, more of our customers are using mobile
banking and mobile deposit capture,” Scott Howard, New
Orleans city president for Regions Bank, has said.
Over the past year, Regions has seen a 13 percent
increase in customers choosing mobile deposit.
Capital One’s CreditWise is available at iOS and online.
The app is not yet available for Android users.

HRI Properties
secures more
backing for future
development
ROBIN SHANNON
ROBIN.SHANNON@NOPG.COM

New Orleans-based HRI Properties is
poised to receive additional financial backing
from a New York investment firm for future
projects.
The company said Almanac Realty
Investors LLC has committed up to an additional $50 million in growth capital on top of
an initial investment of $150 million that was
received in 2014. Almanac managing director
Justin Hakimian said the additional investment shows continued confidence in HRI’s
national growth and development of mixeduse and revitalization projects.
Hakiman said in a news release that when
the initial funds were contributed in 2014,
Almanac expected that capital would last
until 2017. Those funds have since been
spent on 16 projects across eight states.
Since its founding in 1982, HRI Properties
has completed more than 70 large-scale projects in 16 states totaling more than $2.5 billion. The company has a national portfolio of
1,500 apartments and 2,200 hotel rooms.
With the additional $50 million Almanac

commitment, the company expects to control a real estate portfolio valued in excess of
$1 billion.
HRI currently has eight projects under
development across five states:
• Construction of a new 207-room
Homewood Suites extended stay hotel
on North Rampart Street near the French
Quarter.
• A substantial rebuild of the former
Iberville public housing project into a
mixed-income development, along with
construction of offsite housing.
• Renovation of the historic Mayflower
Building in downtown Dallas into 215
apartments and ground floor retail space
• Conversion of the Plymouth Building in
Minneapolis into a
• 290-room Embassy Suites hotel.
• Renovation of the Liberty Title building
in Philadelphia an Aloft hotel.
• Redevelopment of the James Robertson
Hotel in Nashville, Tennessee into a 190room Hyatt Collection Hotel.
• Capital Art Lofts development in Jackson,
Mississippi.

NEWORLEANSCITYBUSINESS.COM
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BAMBOULA’S

THE ULTIMATE GRILLED CHEESE
BLACKENED SHRIMP MELTED GOUDA CHEESE
LIVE MUSIC DAILY
LIVE MUSIC DAILY
514 FRENCHMEN ST 504-944-8461

MENU & MUSIC SCHEDULE WWW.BAMBOULASNOLA.COM
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Ochsner, Baton Rouge General
pair up for savings
ANDREW VALENTI
ANDREW.VALENTI@NOPG.COM

Ochsner Health System’s partnerships with facilities across Louisiana continue with General Health
System of Baton Rouge. The two said March 22 they
have signed a letter of intent for the venture.
A binding agreement will take several months to
finalize, according to a news release. Ochsner presi-

dent and CEO Warner Thomas said the partnership
will not require approval from the state Attorney
General, as did a similar agreement with Slidell
Memorial Hospital, because Baton Rouge General
is a private entity. SMH is a public hospital, and the
state signed off on the partnership in January.
Baton Rouge General was founded in 1900 with
590 beds between its two hospitals. The partnership will include all clinics and both Mid-City and

congratulations to

Bluebonnet locations in Baton Rouge and will create
joint governance, management and financial integration.
Ochsner has spent the last few years pairing with
New Orleans-area facilities in an Affordable Care
Act environment that encourages cost-savings measures. Ochsner Health Network, with six partners
that encompass 28 facilities across the state, was
announced last year. Thomas said the ventures have
resulted in cost savings, and pointed to one with St.
Tammany Parish Hospital in 2014 as an example.
“I think we estimate that in the first year with
our relationship with St. Tammany, we collectively
generated $10 million worth of value,” he said in an
interview. “We saw expansion of services and retained
more patients on the North Shore.”
Ochsner has framed each partnership as not mergers or acquisitions, but rather as a way to save on
resources and give patients of each facility access to
the other. In this venture, Ochsner Medical Center –
Baton Rouge patients will have access to Baton Rouge
General’s facilities and services, and vice versa.
Baton Rouge General CEO Mark Slyter will serve
as CEO of the partnership. Management will be built
by Slyter and Thomas, drawing from Ochsner and
Baton Rouge General teams. This partnership will
not affect the employment of either group, according
to the news release.
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Charity Hospital
redevelopment to include consultant
ROBIN SHANNON
ROBIN.SHANNON@NOPG.COM

Efforts by the state to redevelop the former
Charity Hospital in the Central Business
District are expected to resume later this year.
The Louisiana Division of
Administration’s Office of Facility Planning
and Control is expected to issue a “request
for information” this summer in an effort to
find a consultant who can guide the state
in the process of revitalizing the mammoth
Art Deco landmark along Tulane Avenue.
Any new development at the site likely wouldn’t begin for at least another year,
according to a spokesman for the Division of
Administration.
The 20-story, 1 million-square-foot
structure has sat vacant since 2005, when
the building’s basement was flooded by
Hurricane Katrina.
The state began a process about a year ago
under former Gov. Bobby Jindal’s administration, which netted five proposals for reuse
of the site, but when Gov. John Bel Edwards
took office in January the plan was scrapped
in favor of starting from scratch. The process
remains on the same general track that was
laid out by Edwards’ administration shortly
before his inauguration.

J a cq u e s B e r r y, d i re c to r o f p o l i c y
and communication for the Division of
Administration, said the state would seek a
consultant who has experience in putting
together large land deals similar in size to
Charity. He said the end result would most
likely be some kind of mixed-use development of residences, retail space, offices or
other uses.

“Our ultimate goal is to
pinpoint a plan that will keep
the building in place and be
a revenue generator for both
the city and state.”
—Jacques Berry, director of policy
and communication, Division of
Administration
“The site is just far too big for a single
use,” Berry said. “There needs to be a broad
plan for development.”
Berry said the state would be open to a
range of options that would include leasing
the building to a private developer, entering
into a partnership with a developer or selling it outright. He said the state’s process

would likely mirror the one used by the city
in securing a developer for the former World
Trade Center building, which is now set to
be converted into a Four Seasons Hotel and
luxury residences.
“Our ultimate goal is to pinpoint a plan
that will keep the building in place and be a
revenue generator for both the city and state,”
Berry said. “Right now nothing has been
ruled out.”
An eight-person committee, which will
include representatives from the city, state,
LSU – which had previously owned and
operated the building – and the Legislature,
will be responsible for selecting a consultant.
The state is expecting the consultant to look
at the highest and best uses for the main
Charity building, and other nearby properties also owned by the state or LSU, that
could be part of a new development.
The state and the selection committee
would then begin a new proposal process to
secure a developer or potential buyer. Berry
said the state felt that the previous process
was limited in number and in scope and that
more information was needed before a decision could be made.
Any construction or remediation at the
building is likely about 18 months out, he
said.

CIVIL CONSTRUCTION
SITEWORK • DEMOLITION • UTILITIES

PALMISANOGROUP.COM

504 620 8022
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Consultant Ted Stacey’s
tips for tax season

LEADOFF SPOT

Name: Alfred E. “Ted” Stacey IV
Title: former director of tax services for Bourgeois
Bennett; current tax consultant

certain except death and taxes” -Benjamin Franklin

Hometown: Buffalo, New York
Education: bachelor of arts in business administration, Loyola

University; master’s in accounting, University of New Orleans

What is your position at Bourgeois
Bennett?
I’m a semi-retired partner. I’ve been
with the firm for some 35 years and when I
reached 65, I had to start moving my clients
to other partners. I have three years to do that.
Before I went into partial retirement, I was
director of the tax department. I specialized
in, and still do, tax consulting, tax research
and helping people with their tax return
issues.

P H O T O

B Y

A S H L E Y

M E R L I N

Hobbies: reading and photography
Favorite quotes: “In this world, nothing can be said to be
"In this world, nothing can be said to be certain except death and
taxes, but death doesn't get worse every time Congress meets."
-Will Rogers

you should ask them if they are an enrolled
agent; they have taken an IRS test to prove
their expertise. So just don't go to an attorney
or CPA blindly; make sure that they have the
experience in the area that you need help.

What are some challenges you have faced
every year and what advice can you give?
I like tax because it changes every year;
there are always new developments that you
need to study. One good suggestion to companies and individuals is to keep on top of
What are some things that companies
those changes to get maximum benefit from
should know when hiring an accountant
them. Xeroxing last year’s tax plan doesn’t
for their tax returns?
necessarily work, and you’ll be better off if
I think when you hire anyone professionyou or your tax advisor keep in touch with
ally, you need to make sure they have the
the developments so you can take advantage
background to properly advise you and help
of everything that’s new.
you. For example, if you are looking for tax
advice from an attorney, you would want an Are there any changes this season that
attorney who has a tax background, and the businesses need to be aware of when filing
same advice applies with a CPA. If you’re hir- their tax returns?
From a business standpoint, fortunately,
ing a non-certified accountant for tax advice,

G O L D

Congress has put a little bit more stability
in some of the important deductions for
businesses (such as depreciation). From a tax
standpoint, not a lot has changed federally,
but on the state level, we may have to wait
until the 2016 legislative sessions end.
What is some solid advice that you can
give companies and individuals?
Some solid advice for businesses is to
make sure to use a professional preparation
service or CPA. Take time to learn about the
new laws and changes; don’t just copy last
year’s tax return, because you may have new
and different deductions for this year.
For individuals, I would advise them not
to do their own tax return, but either hire
a qualified tax service or CPA or buy the
software packages that are available now that
walk you through the process. They will save
you time and money.
—Valerie Huntley

Excellence
PATH TO
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to succeed
Dress for Success'
Laura Lanier Crow
empowers women
looking for jobs

SPRING 2016

Women of
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• December 23
Space deadline: 45 days prior to publication date.
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Firm
launches
investigation
into First
NBC Bank
New York-based Rosen Law Firm, a global
investor rights law firm, is investigating potential
security claims on behalf of shareholders of First
NBC Bank Holding Company. The actions result
from allegations that the bank may have issued
substantially misleading financial information to
the investing public.
At least two other law firms have made similar
announcements.
In mid-March, First NBC Bank of New
Orleans disclosed that it would be unable to
timely file its Form 10-K for 2015 due to errors
in its accounting for its federal and state historic

rehabilitation tax credit entities. A Form 10-K is
a yearly report required by the U.S. Securities
and Exchange Commission that offers a comprehensive summary of a company’s financial
performance.
First NBC Bank also disclosed that its preliminary earnings release previously issued in
February should not be relied upon pending
the filing of Form 10-K. On the heels of the
news, shares of First NBC Bank fell $5.33 per
share or more than 21 percent from its previous
closing price to close at $19.09 per share on
March 16. Their stock was up the past two days

after the earlier f all when
announced.
Rosen Law Firm is investigating a possible class
action lawsuit to recover
losses suffered by First
NBC Bank investors.
First NBC Bank
has not responded to a request
for comment.
—Lance
Traweek

Franchise Opportunities
Available
Retail Spaces
Wanted
800-666-4848
Subwayfranco@subwayfranco.com
SUBWAY® is a Registered Trademark of Subway IP Inc.
©2016 Subway IP Inc.

FRANCHER PERRIN
GROUP

Belle Alliance Plantation offered by The
Francher Perrin Group $2,750,000.
Meticulously restored. Sits on 10.5 beautifully
manicured acres. 1 hour from New Orleans.

L. Bryan Francher
Leslie A. Perrin
504.251.6400 • 504.722.5820
francherperrin.com

504.891.6400
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Oil and gas lease
sales continue to
reﬂect low prices

T

he

Bureau of Ocean
Energy Management’s
most recent Gulf of Mexico
oil and gas lease sale continues
to show signs of a struggling industry.
The March 23 sale at the Mercedes-Benz
Superdome was part of the Outer Continental
Shelf Oil and Gas Leasing Program under President
Barack Obama’s administration. The sales generat-

ed $156 million in high bids for 128 tracts covering
693,962 acres in the Central Planning Area of the
Gulf of Mexico offshore of Louisiana, Mississippi and
Alabama.
The Associated Press reports the $156 million was
the fourth lowest total for sales in the central region in
over 30 years.
No bids were received in the Eastern Planning Area.
This area offered 162 blocks that covered 595,475 acres
south of eastern Alabama and western Florida.
This was the ninth lease sale under the five-year
program and has generated $3 billion in bid revenues,
according to a press release. An oil and gas lease sale in
the western Gulf last August brought only five bidders.
There were 33 tracts that received single bids for a total
of $22.7 million.
The top-bidding company based on the sum of high
bids was Shell Offshore Inc., a subsidiary of Royal
Dutch Shell, with a little more than $24.9 million. A
total of 30 companies submitted 148 bids.
—CityBusiness staff reports

Possible
layoffs at
Gramercy
alumina plant
could hit 444
State labor officials say potential layoffs at
an alumina plant in Gramercy could hit 444
in May.
Noranda Alumina had first told the
Louisiana Workforce Commission that it
expected layoffs this month. The company
later said it pushed back the possible layoffs
until May.
The Workforce Commission initially
reported the layoff would include 113 workers. But that was the total for non-union
employees. On Wednesday, the commission
put the total at 444, with union jobs included.
The company has cited a decrease in
orders for its product due to a shutdown of
the New Madrid Smelter in Missouri as a big
reason for the potential job cuts.
The company stresses that it still hopes to
avoid layoffs with cost reductions and expansion of its capacity to produce non-metallurgical alumina.
—The Associated Press

May 16, 2016
Please contact Marilyn Miller for details.
marilyn.miller@nopg.com
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Light bulb installations by local
artists Ridgewalker Glass at
The NEXT: VIP Experience at The
Blackstone Big Idea.

Impact investing gains traction
with social-minded startups

E

ntrepreneurs looking to give back
to society but also make money now
h ave a s p a ce i n a g row i n g m a rke t
called the impact economy.
Four leaders in the impact economy space
participated in the panel “Hidden in Plain Sight:
Impact Investing in New Orleans and Beyond”
at New Orleans Entrepreneur Week.

the current size of the impact investing market is
estimated to be between $50 billion and $70 billion in the United States. By 2020, an estimated
$400 billion to $1 trillion globally is expected to
be directed toward impact economy investing.
Rob Lalka, director of strategy and partnerships at startup incubator Propeller, said he
wants to focus on entrepreneurs who want to

“For an early-stage social impact business,
entrepreneurs should sell their dream, deﬁne
their market size and provide a plan for
growing their company.”
—Matt Hart, associate,
Advantage Capital partners

The impact economy is described as a new
market force underpinned by public and private
companies, entrepreneurs and investors looking
to achieve a close connection between profit and
purpose.
Mark Newberg, director of Impact Strategies
at Womble Carlyle Sandridge & Rice LLP, said

solve tough problems. Lalka said entrepreneurs
should “make it count,” and solving problems
helping people and making money is well worth
their efforts.
Bonny Moellenbrock, executive director of
Investors’ Circle, a network of angel investors
who seek financial, social and environmental

EN

T R E P R E N E U R

returns on their investments, said the network
brings together entrepreneurs and investors
grouped in a community across the country.
Moellenbrock said when doing so, she looks for
investors who want to work together and care
about their communities.
Moellenbrock said in New Orleans, the entrepreneurial side is robust but there the investor
side needs help.
With Silicon Valley being the standard for
large investments in up-and- coming businesses,
Newberg said New Orleans should try to bolster
what works in Louisiana.
Though social impact businesses find it difficult to be profitable quickly, Matt Hart, an
associate with Advantage Capital partners, said
producing revenue is more important than being
profitable at the beginning stage of businesses.
Hart said for an early-stage social impact
business, entrepreneurs should sell their dream,
define their market size and provide a plan for
growing their company.
—Quincy Hodges
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Panelist: Write “love and
break-up letters” with
your product
R

esearch and design are essential
for entrepreneurs developing a
website or app to achieve success.
That’s according to Darshil Vora, a
senior product designer for Salesforce.
com, who spoke at the “Startup Toolkit
for R&D” session at New Orleans
Entrepreneur Week.
He said research helps with identifying product space, audience for the
product and any current issues that may
arise. Design allows entrepreneurs to set
priorities around what eventually gets
built and provides guidance for engaging
user experience.
Vora broke the process down into four
large subsets: problem framing, brainstorming solutions, experimentation and
validation.
In problem framing, he said it’s good
for entrepreneurs starting out to ask
questions, but the key is asking the right
questions. Being more specific allows
for entrepreneurs to specifically identify
what problems their product has.
Vora said entrepreneurs must establish a common language and baseline
of what they plan to address with their
products. Secondly, he recommends that
entrepreneurs use techniques like writing love and break-up letters with their
product, in a fun way to identify all the
pros and cons of their venture. Vora said
entrepreneurs can use association games
and bring in friends that can help provide a different perspective.

Once those steps are
completed, Vora said the
experimentation subset
helps entrepreneurs begin
sketching out how their
product may look.
“It doesn’t need a fullfledge interface, but just
something drawn on a piece
of paper,” he said. “It can be
quick, cheap and easy.”
Vora said entrepreneurs
shouldn’t spend a lot of
time and resources on this
phrase, because sketches will be thrown out the
Lafawn Bailey, left, global head of culture
and inclusion at Paypal, mingles with the
next day. He does, howevcrowd at the Women's Business Summit.
er, recommend entrepreneurs repeat this process
until they are ready to begin
working on a prototype.
I n t h i s i n s t a n ce , h e
said entrepreneurs will need to begin
using advanced tools such as HTML,
JavaScript and cascading style sheets,
which all require time and resources.
After a prototype is built, Vora said
it’s time for validation. Entrepreneurs
should take their product and test it out
on their potential user base in person.
He said guerrilla usability testing, a technique an entrepreneur can use to test
their product on people in public spaces,
is a good way to get instant feedback.
Vora said entrepreneurs can use
Verifyapp and UserZoom to gather and
DJ RQ AWAY spins
monitor user data, along with using
records at The
Usertesting to recruit users to try their
Chicory, the hub
product.
for New Orleans
—Quincy Hodges
Entrepreneur Week.
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Attendees at the Civic Innovation
Summit participate in breakout
sessions to discuss locally
significant topics in civic innovation.
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Todd Mashburn
W

Tim Williamson, right, CEO of The Idea Village,
congratulates Todd Mashburn, left, founder of
MashBall and winner of The Big Idea.

How did you get started?

In college, games were big. For spring
break, my friends and I went to Gulf
Shores and we were playing some
games, but my friends were struggling
and I said to myself, ‘There has to be
better than this.’ It was the same games
all the time, so I decided to go to Home
Depot and throw together a game I
thought that would be better than the
rest. I used PVC and plywood and had
my friends play it, and all of sudden more
than just my friends were playing it. A lot
of people caught on and understood the
concept. I had random people calling
me and asking, ‘Where I can buy it?’
That’s when I said, ‘I just might use this
as a business.’ My major in college was
entrepreneurship, so I decided even
if this thing doesn’t make it, it’ll be a
learning experience. If nothing else,
let’s give it a try. I filed for a patent in
my junior year of college and I started
developing it and met with some local
engineers in Lafayette. I had them take
my design that I taught myself to do and
make it into ultimately the best design
they could figure out. I took that design
overseas and got it manufactured, and
that’s where it really all got started.

How do you sell your
product to customers?

We sell in small specialty retail locations
right now, but we sell a lot on mashball.
com. That’s primarily where our sales
come from as we try to grow the
business and grow awareness. But
we just recently got into multiple bigbox stores, where these stores placed
purchase orders to do somewhat of a
test. Not full orders for every single one
of their stores, but once we can prove
ourselves with the test, we will be in
there for the long haul. These stores
include Dick’s Sporting Goods, amazon.
com and a few others.

How much is invested in
your company?

We have close to $200,000 overall
invested in the company. A lot of that
is inventory costs. As far as starting
up, we put in close to $100,000. I
was fortunate enough to work long
summers and have money of my own,
but also have great family and friends
that were willing to back me to cover
those startup costs. That was kind of
the original start and then every day,
running a business, you put more

hat began as an idea on a spring break trip several years ago turned into a tailgating game that won the grand prize at New Orleans Entrepreneur Week.
Todd Mashburn, founder of MashBall, was a student at LSU when he began designing the game. Using PVC pipe set inside a box made out of plywood, he turned playing
beer pong into an activity that can be played in the pool or at the beach. The venture,
which is less than a year old, impressed many at The Big Idea on March 18, the culminating event of NOEW. Mashburn took home the $25,000 prize and will be using a majority
of those earnings to pay for inventory to fulfill test orders from Dick’s Sporting Goods,
Amazon and Academy Sports and Outdoors.
—Quincy Hodges

money into it. That’s why I needed The
Big Idea winnings to fulfill inventory. I
was cash ﬂow strapped and didn’t have
money to produce the inventory, so
that’s why I signed myself up for this
competition to hopefully get the money
to fulfill orders for these big- box
stores.

What’s competition like in
the gaming industry?

There’s definitely competition. There’s
game-like bean bag toss, wash or toss,
which is a traditional game that is slowly
dying down with popularity. There are
newer games that are a lot more active
than mine, such as Spikeball, Kan Jam,
but those games require a lot of athletic
ability. For MashBall, a grandmother
can play it, a 12-year-old can play it
and anyone in between can play it.
That’s the beautiful part. I saw that
those traditional games could be a lot
better, and that’s really where the idea
of MashBall came about, just trying to
bring more fun to people aside from
those really traditional games that have
been around for years and years. The
biggest thing that sets us apart is that
MashBall ﬂoats in the water. It can be

PHOTO COURTESY MASHBALLGAME.COM

MashBall is similar to beer pong, but is billed as a familyfriendly game that can be played in the pool or at the beach.
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played in the pool, a calm day in the
Gulf, in the ocean or wherever.

What challenges do you
face operating in this
industry?

I’m facing challenges every day. I
like to say I’m a creative guy and
that’s where MashBall came from, but
sometimes when you’re working in an
office all by yourself and surrounded
by boxes, it’s very difficult to generate
new ideas and just getting people to
know about it. We’ve grown a lot by
word of mouth, but at the same time
we try to promote ads and do things
that we catch people’s attention. And
sometimes I can’t pay employees. I
have a lot of family and friends helping
me, but .. they can’t devote their every
hour to me. Just sitting in an office
trying to generate ideas and come up
with the next best marketing scheme
all by myself is one of the hardest
things. I can’t wait for the day to hire
people and have them in the office.

What professional
advice would you give to
entrepreneurs?

Never underestimate the money it
costs to start a business, because you
always need more. Also, never give
up. It sounds cliché, but it’s one of
things where when you think this is
impossible, have people around you
that will tell you it’s not impossible.
Have people around that will tell you
you’re not crazy. Now you need to
make sure you have a good idea. If
you have so many people telling you
it’s crazy, then it actually might be
crazy. I only had a few select people
that told me I was out of my mind for
pursuing this, but other than that, I
have people surrounding me that are
unbelievable and willing to support me
and give time to help me out. If you
can get people to help you for free,
that sounds terrible, but at the same
time that’s what you need because you
can’t always afford great help until you
make it.
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Revelers at The Big Idea cheer on
competing entrepreneurs.
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Prize winning
pitches
Winners span variety of sectors at
New Orleans Entrepreneur Week
Local entrepreneurs from a wide
spectrum of industries were awarded for their efforts at multiple pitch
competitions during New Orleans
Entrepreneur Week 2016. The following list offers a sampling of some of the
biggest winners:

VetLaunch “From Combat to Careers”
Accelerator Pitch Competition.
Rowdy Rivals, a satire college football blog and eCommerce website, aims
to drive T-shirt and other merchandise
sales to sports fanatics. Fernandez won
a $5,000 prize to help develop his venture.

Coulter IdeaPitch

MobileQubes, a network of self-service stations providing portable battery
rentals for mobile devices, secured
the top prize at the annual Coulter
IdeaPitch. MobileQubes has partnered with Amtrak and Caesar’s
Entertainment, and attracted more
than $1 million in investments over the
past several years.
MobileQubes has been awarded the
$100,000 prize as an equity investment
that will be held by an affiliate of The
Idea Village, the business accelerator
that hosts New Orleans Entrepreneur
Week. Money that is earned off the
investment will fund resources that
help startups in New Orleans.

Downtown NOLA Arts-Based
Business Pitch

Salesforce-Silverline Challenge

Martin Ecosystems, which manufactures and supplies environmental
technologies including BioHaven®
Floating Technology and EcoShield™,
was named the 2016 Water Challenge
business competition for-profit winner. Propeller, which hosts the Water
Challenge, awarded Martin Ecosystems
$15,000 for its innovative technologies
to improve water quality and reduce
shoreline erosion.

IDIYA, a makerspace, workshop and
design studio that provides members
access to education, tools and a creative community to foster innovation
in fabricators, hobbyists, artists, entrepreneurs and DIY’ers, won a package
valued at up to $15,000, including free
Salesforce licenses for one year, donated licenses courtesy of the Salesforce
Power of Us Program, four hours on
in-person consulting services and 36
hours of custom implementation services from Silverline and Salesforce.
VetLaunch “From Combat to
Careers” Accelerator Pitch

Mike Fernandez, co-founder of
Rowdy Rivals, won the second annual

Culturalyst, a platform that aims
to make it easier for anyone to
be a patron of local culture in New
Orleans, won the pitch which was featured as part of this year’s Creative
Industries Summit presented by the
Downtown Development District,
Creative Alliance of New Orleans
and the Louisiana Cultural Economy
Foundation. For $1 a month or more,
patrons directly support their favorite
artists and culture bearers in exchange
for exclusive access and content.
Water Challenge 2016 Business
Pitch

—Quincy Hodges
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J

ohn Nicklow, provost at the University of New Orleans,
takes over as president today, filling a vacancy left by
the retiring Peter Fos. Nicklow wasn’t the first choice of some
in the local business community, including members of the
New Orleans Business Council and Greater New Orleans
Inc., who supported Deputy Mayor Andy Kopplin for the
position. Nicklow talked with CityBusiness about building ties
with business leaders, why he stopped the previous evaluation
process of the university’s programs and where he’s looking to
recruit students.
—Natalie Chandler

Why pursue this position?

This was a great opportunity to be a provost at an institution
that has significant opportunities to grow and become
something much greater, and frankly, I love those kinds
of challenges. As the presidency became open, I was very
much interested in elevating the things we had started
to do on a campus level and not just in academic affairs.
And I’m not your traditional provost. A lot of times, provost
is an academic affairs term that oversees the academic
programs. I’m also involved with enrollment and fundraising
and technology and research. And so I have purview over
quite a bit of the institution. And this is a great way for me to
expand the good things we’re doing, the innovation we’ve
supplanted across the institution over the last eight months
that I’ve been here, but then (also) to really focus on what I
think are important priorities in the institution .. community
outreach, fundraising, partnerships with business and
industry. Enrollment is another high priority, and our
research.

UNO has seen declining enrollment since
Hurricane Katrina. Could it be doing
something different that it hasn’t done over
the years?

It’s not that we haven’t been doing anything. The landscape
has changed. Our environment, both financial and
competitive, has changed. And I think just like any business,
we have to evolve and do things differently if we’re going to
succeed in the dynamic landscape. In enrollment, because
of the competitive aspect, because of the way people
are using financial aid packages to recruit students, we
have to be part of that and we have to have an innovative
approach. So it’s not that we weren’t doing anything, it’s
that we need to do it differently and more of it. We need to
expand our portfolio of enrollment, meaning hit multiple
populations out of state, international, online, adults, but
not abandon our local population- we want to grow that.
But it’s all those pieces. We really didn’t focus on out of state
because we didn’t need to. Today, we have about a half
million postcards that went out all over the country. So that’s
different, but it’s a necessity.
The other piece is that I think we have to continually
evaluate and evolve our programs to make sure they’re in
high demand. So as industry and business looks to needing
more computer scientists or people in gaming, we need
to evolve programs to make sure we offer those. We need
to be just like a good business, nimble and flexible to meet
our demand.

What states are you focusing recruitment
efforts in?

We look at internet traffic and did some comparisons with
visitors to the region. Some of our high traffic and internet

students are from the same area as tourist data. So for
example, the Bay area of California is a very popular city for
origin of tourists to New Orleans. It also happens to be a very
high traffic area for the UNO website for our prospective
students. Areas in the Northeast and upper Midwest. Denver
is one of the hottest areas, Oklahoma. There are parts that
aren’t very hot, for whatever reason, but we’ve tried to target
those areas through ACT and SAT buys, filtering so we
find students who can be admitted, try to offer competitive
incentives. And frankly, we have such a great quality of
program that it doesn’t leave the student with a lot of debt. I
think we have a great product to offer here.

Are you evaluating programs to deal with
declining state funding?

There was a process here by which programs were
evaluated. That was a pretty contentious process (and)
the objective, I don’t think, was ever particularly clear.
I’ve stopped that process, because what I want to know
is, where can we evolve? Where are the opportunities to
develop new programs? Just about an hour ago, we had a
meeting and brought the right people in the room to say,
‘Yes, we may have to be more efficient and cut, but let’s
look at growing and capitalizing on opportunities while
we’re cutting.’ Systems engineering - we’re looking and
developing new products and certificates and degrees in
that area. At the same time, we do have some areas where
the demand has withered. And I think what’s important for
an institution to do is to continually evaluate that.
That means you sometimes merge programs. We’re
merging two colleges. We just merged education and
human development with liberal arts. That’s sort of based
on where we are today. Part of that is what I’m working with
the faculty senate on, developing a program review process
and protocol (with) guidelines on a six or seven-year basis.
That didn’t exist at the institution, and I really believe the way
you improve is to take an introspective look but also bring
some outside people in to look at your program and evolve
it. Complacency is an ugly word, and I think for a lot of fields
and areas in higher ed, you have to be current.
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John Nicklow
education and economic prosperity goes hand in hand.
The business and industry has a vested interest in our
collaboration. I’m certainly interested in their support, it
helps us raise our enrollment and improve our reputation
and gets more people involved in the institution. I’m not
looking back. I understand why the support may have been
there for Mr. Kopplin, and in all cases folks have been very
receptive to looking forward. I am interested in capitalizing
on that some more.
I think Mr. Kopplin was very successful within the city and
connected to the business community more than I was. I’ve
only been here eight months, so I can appreciate why that
support was there. But again, I think that’s behind us. We
have some great relationship on campus in apprenticeships
and internships where industries support us. We just need
to do far more of that.

In what capacity are you looking to work with
business leaders?
It ranges from collaborations to internships and externships
to cooperative education experiences to joint research
projects. There are such great organizations downtown,
from New Orleans Business Alliance, to GNO Inc., to the
BioInnovation Center, to having business in our research
and technology park. We have a large number of tenants
that capitalized on the space we have here. And finally,
probably the most obvious and important is, (the business
community) hires the students.
I think that outreach includes partnerships with the business
community. Frankly, many of our alums are in our business
community. That’s one of our highest priorities going
forward.

How does the next ﬁscal year look in terms of
legislative funding?

It’s going to be very challenging. I came from an institution
in Illinois that was really struggling with the state budget, so
I’m really familiar with this. I don’t know that I’ve ever held an
administrative position when we weren’t constrained. It is
going to be challenging. The hard part is that the university
has really been belt-tightening for years, losing half their
state allocation in a period of about eight years. There’s not
a lot of room left. So what I think maybe has been missing is
that this is when we need to ramp up our fundraising efforts,
our partnerships with the community, our requests and plea
for our alums to come out and support us. But apart from
that, it’s to grow the institution. We need higher enrollment,
we need to focus on research. Because we want to be more
self-reliant so that when the state has this discussion, we’re
not as dependent on the outcome.

Do you feel the need to strengthen your
relationship with the business community?

Sure, and I have reached to a number of businesses and
organizations already. I understand why (they supported
Kopplin.) I think we’re past that and there’s a mutual benefit
to be earned by our collaboration. The correlation between

Hometown: Berlin, Pennsylvania
Age: 45
Education: bachelor’s and master’s degree in civil engineering, Bucknell

University; doctorate in civil engineering, Arizona State University; licensed engineer
in two states; certified professional hydrologist, diplomat of the American Academy
of Water Resources Engineers
Previous position: provost at Southern Illinois University
Family: Wife, Stacy; son, Ethan, 15
Hobbies: working out, spending time with family
Favorite quote: “If you do what you’ve always done, and think what you’ve always
thought, you’ll get what you’ve always gotten.”
Best professional advice: Never, never, never quit. Out of everything I’ve done,
persistence has been the important part.
P H O T O

B Y

A S H L E Y

M E R L I N

G O L D

24

New Orleans CityBusiness April 1 - 14, 2016

NEWORLEANSCITYBUSINESS.COM

CONSTRUCTION CENTRAL

Electronics repair
chain to join Trader
Joe’s in Metairie
ANDREW VALENTI
ANDREW.VALENTI@NOPG.COM

A n a t i o n a l e l e c t ro n i c s re p a i r c h a i n p l a n s t o
expand in the New Orleans area with a store in the
retail development that will house a Trader Joe’s.
u B re a k i F i x s p e c i a l i z e s i n s a m e - d ay re p a i r o f
small electronics such as smartphones, tablets,
c o m p u t e r s , g a m e c o n s o l e s a n d o t h e r e l e c t ro n ics. The chain also offers repairs of cellphones
with cracked screens, water damage and software
and camera issues. The company opened its first
Louisiana location at 2115 Magazine St. on March
12.
Franchise owner Mike Melito said he plans to
o p e n a n a d d i t i o n a l t h re e l o c a t i o n s i n t h e N e w
Orleans area and four stores in Baton Rouge. Melito
said he has a letter of intent for a 1,000- squarefoot store in the strip mall where Trader Joe’s is
b u i l d i n g i n M e t a i r i e , a t t h e co r n e r o f Ve te ra n s
Memorial Boulevard and North Labarre Road on
the old Tolmas Tract property.
It’s the first retail to be identified at the site
where Palmisano Contractors is building a
14,000-square-foot Trader Joe’s, which is expected
to open in September. Two more large-scale buildings will add another 31,000 square feet of retail to
the site, but other shops have not been named.
Melito said his store will open in the second half

P H O T O

C O U R T E S Y

M I K E

M E L I T O

uBreakifix, an electronics repair store, is one
of several tenants joining Trader Joe's in a
development opening in Metairie later this year.

of this year. He’s also looking at a location in the
Mid-City Market development on North Carrollton
Avenue and other sites in Kenner, the West Bank or
the North Shore by the end of 2017.
The store on Magazine Street is 1,100 square
feet and cost over $75,000 after franchise fees,
equipment, furniture and store buildout, he said.
This is not Melito’s first foray into the technology business arena, as he was the founder and
CEO of Nexstar Inc. in Louisiana, an authorized
dealer for Nextel Communications in the South.
After selling the business in 2012, he partnered
with Sean Carrigan and Jason Palmer to help found
MobileQubes, a network of cord-free, rent-andre t u r n m o b i l e c h a r ge r s w i t h 9 1 k i o s k s l o c a t e d
throughout the country, according to the company’s website. Melito serves as the president and
chief operating officer.
Melito said he’s wanted to jump back into the
mobile device repair business, and uBreakiFix presented him and business partner Bobby Diliberto
with that opportunity.
“It doesn’t matter what kind of phone you have,”
Melito said. “You can walk into any uBreakiFix
location in the country and we can repair that item,
for the most part, in less than two hours.”
uBreakiFix was founded in 2009 in Orlando,
Florida. It now has over 120 stores in the United
States, Canada and the Caribbean.

P H O T O
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N A T A L I E

C H A N D L E R
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A new Margaritaville planned for 336 Decatur St.
received conceptual approval from the Vieux Carre
Commission's architectural review committee.

Pass the salt: New Margaritaville
clears architectural review committee
NATALIE CHANDLER
NATALIE.CHANDLER@NOPG.COM

Plans to relocate Jimmy Buffett’s
Margaritaville to another site on Decatur
Street are up for consideration by the
Vieux Carre Commission after advancing
past its architectural review committee.
The committee on Tuesday recommended conceptual approval of the
project at 336 Decatur St. A group that
includes local developer Mike Motwani
and his son Aaron wants to demolish a
shuttered gas station there and build a
three-story building with a rooftop terrace, according to plans submitted to the
city. The site is next door to the Bienville
House, a boutique hotel near the inter-

C O U R T E S Y

D E L G A D O

C O M M U N I T Y

section of Decatur, Conti and North
Peters streets.
Committee members wanted changes
made to the proportions of the building’s windows, doors and ceiling heights,
according to minutes of their March 8
meeting. Some expressed concern that
the ground-floor windows are too tall
and that the proportions differ too much
from neighboring buildings.
Others questioned “the stark contrast
of color between the flat white and the
flat black colored elements.” Shutter
treatments, lighting and fans and the
height and width of first-floor openings
were also issues.
Developers have presented several
revised plans since submitting permit

C O L L E G E

Courses at the new Delgado maritime and
industrial training center are tailored to meet
the needs of industrial clients.

applications last July. They have not submitted a request for a height variance,
according to city records. The VCC
meets on Wednesday.
Aaron Motwani described the proposal as “absolutely gorgeous” - an investment worth over $6 million that would
improve the current site, which is surrounded by billboards and some graffiti.
The permit summary describes the
old gas station as a small, two-story
“non-historic” structure. A small parking
lot is also on the site.
Architects and Builders of Lafayette
is listed as the architect on the project’s
permit application. Motwani said a partnership is also investing in the building.
He did not name who was in it.

The property is owned by Joseph
Paciera. Three years ago, it was slated for a two-story structure that was
believed to be a Morning Call until the
owners of the Metairie coffee shop said
they never gave anyone permission for
the project.
Margaritaville closed last June at its
location in the historic Storyville Music
Hall at 1104 Decatur St., where it had
operated since the early 1990s. B.B.
King’s Blues Club renovated the space
and recently held a grand opening.
Bret Brown, director of domestic
operations for Margaritaville, said last
year that the new location would be a
more modern version of the previous
restaurant.

Delgado opens new
maritime and industrial
training center
The Delgado Maritime and Industrial
Training Center opens today at the site of the
existing facility at 13200 Old Gentilly Road.
Officials will be offering guided tours
and demonstrations of the center’s capabilities, including firefighting, navigation and virtual reality simulation. The
18,750-square-foot building is designed
by Sizeler Thompson Brown Architects

of New Orleans. The $7 million project is
funded by state bonds that were authorized
in 2007.
The center provides training to licensed
mariners and industry personnel in the
maritime, oil and gas and safety/homeland
security fields, among others.
—CityBusiness staff reports
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Former Rault Center transforms
into boutique hotel this summer
PROJECT: Renovation of the former Rault
Center into a Joie De Vivre boutique hotel
ADDRESS: 1111 Gravier St., New Orleans
ARCHITECT: Campo Architects
CONTRACTOR: Landis Construction Co. LLC
SPACE: 112,000 square feet
RENOVATION COST: $23 million
CONSTRUCTION START: March 2015
COMPLETION DATE: July

T

he building formerly known as the Rault
Center, located at the corner of Rampart
and Gravier streets in downtown New Orleans,
was designed by Robert Lee Hall and Associates
and constructed in 1967.
The building originally had a few mixed uses
early in its history, with offices, apartments, a
beauty salon, lounge and indoor pool on the top
floor. In 1972, a fire there killed six people and
led to the reform of state and local fire and safety
laws.

The former Rault Center building as it looks
now (left) and as it will after it is renovated
into a boutique hotel.

T h e b u i l d i n g wa s l a s t o c c u p i e d i n 1 9 8 4
when its owners, Joseph Rault, Jr., Esteelle Fort
and Yvonne Berges, defaulted. It has remained
vacant and gutted until Campo Architects, partnering with Landis Construction and Slumber
Corners, started renovation of the 17-story
structure into a Joie De Vivre boutique hotel
last March with an estimated completion date
in July. The California-based hotel management
company also has locations in Illinois, Florida,
Washington, D.C., Arizona, Maryland and New
York City.
One of the challenges of renovating the his-

P H O T O S

torical building was that the original poured-inplace concrete structure varied by several inches
over the length of the building, especially at the
floors and perimeter beams. Campo Architects
worked with Landis Construction to develop
details around the existing structure to keep the
project on schedule.
Public spaces will occupy the first and second
floors, including a double height lobby entrance,
lounge, upper and lower level bars and meeting
rooms. Floors three to 16 will contain 184 guest
rooms, employee services and a new fitness center. The Joie De Vivre will also have the first

A N D

R E N D E R I N G S

C O U R T E S Y

C A M P O

A R C H I T E C T S

public rooftop bar in downtown New Orleans.
Architects say the re-use project will meet
the Louisiana State and Historic Preservation
Office and National Park Service Standards for
Rehabilitation. The façade is being replaced to
match the original detailing with marble panels
at the first and second levels and metal cladding
at the upper levels with an insulated aluminum
window system throughout. The main lobby will
include a feature staircase composed of structural steel with terrazzo risers.
—Andrew Valenti

NEWORLEANSCITYBUSINESS.COM
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PROJECT DESCRIPTION: Changing the colorful Jimmy Buffett’s Margaritaville into an
understated B.B. King’s Blues Club

LOCATION: 1104 Decatur St., New Orleans
ARCHITECT: Brooks Graham, Graham/
Little Studio

CONTRACTOR: Cain Construction
SPACE: 6,000 square feet
RENOVATION COST: $900,000
START DATE: July 2014
COMPLETION DATE: December 2015

B

efore it reopened as a B.B. King’s Blues
Club in March, the 19th century Decatur
Street building known for the past 21 years as
Margaritaville had truly been “wastin’ away,” as
the Jimmy Buffett song goes.
That’s according to Brooks Graham, the architect who worked with the new tenants to redesign the site into a restaurant and music venue.
“The building was in much worse condition
than was apparent,” he said. “It’s like a comic
book exploded in there, with all kinds of wild
colors and crazy boats and airplanes .. it was
this kind of caricature of a Jimmy Buffett fantasy.
And that’s what their buildings are, and people
love it. But it also concealed a great deal of the
problems with the building.”
He described a damaged and neglected facility that needed to be stripped down to its core
to bring back its authenticity. The idea was to
restore the building to more of its original condition to reveal its beauty and simplicity, he said.
“That’s what is consistent with what a blues
club needs to be, just king of stripped down to
tits bones,” he said. “The first thing was to get
all the paint off the brick and the structure that
was there that was these bold, tropical colors.
We got it down to the original brick. Right off
the bat, that changed a lot. The color and light-

From ‘amusement
park’ to the blues:
B.B. King’s opens in
former Margaritaville

ing scheme changed drastically. So the building
has more of a glow to it now, not quite so much
of an amusement park (look) in there.”
A mezzanine that had been in the building for
decades was turned into a seating area where
restaurant patrons can sit on the edge and see
the stage. The building’s acoustics were also
fine-tuned so that the music doesn’t distract
from the dining experience.
A separate space acts an apparent oyster bar
and brings a unique touch to the venue, he
added.
“The owners tried to emphasize that and give
that its own personality, to try to bring some congruity and continuity to that building,” he said.
Once the site of the historic Storyville Music
Hall, the building’s two separate entrances –
one on Decatur and the other facing the French
Market – offer two distinct personalities.
“I think the building has really been reborn as
closer to what it was originally supposed to look
like,” he said. “A lot of care and thought was
taken into the finishes and bars and how those
elements aren’t original, how they could assimilate to the building and not seem quite so alien
to the building.”
—Natalie Chandler
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presents

“Laissez les bon Temps Rouler”
CENTER SPREAD FOUR COLOR SECTION
Frequency and consistency are key elements for a successful advertising
plan. Now you can place your message in front of New Orleans business
leaders that dine, shop and enjoy our community all year long.

Space is limited — join us now!
Call 504-834-9292
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SIGNS & GRAPHICS

Passionate About Perfection
504.469.7373
www.messinascatering.com l www.messinasterminal.com

30+ Petrochemical Producer Companies Speaking
Meet 700+ Project Heads at Leading Owner &
Contracting Companies
Learn how to reduce costs & improve project
outcomes on your petrochemical project, small & large

Off-Site Events

Maria Isabel Room

ale 0
S
For 5,00
9
$2
JANITORIAL SERVICE

Tired of your current janitorial service?
Need a reliable cleaning company
to make your building sparkle?

504-606-0621
Call Us Today

• We’re Locally-Owned • We’ve been in business 15 years
• We’ve cleaned over 20 million sq. ft. last year
Janitorial - Floor Stripping - Floor Waxing

Arriving daily on your computer!

FREE

Daily Update
REGISTER TODAY

www.neworleanscitybusiness.com/dailyupdate.cfm

New Acadian Home in Stoney Point, Louisiana

Perfect weekend getaway home for South Shore residents and could be a perfect
multifamily investment. Serene and beautiful setting just 20 minutes northeast of Folsom
on the Northshore 2200 Square Foot Four Bedrooms Two Bath raised Acadian on 1.6 acres
overlooking 100+ acre rolling pasture. Commercial grade appliances, Pecan
Orchard in the front on Blacktop Road just of Louisiana Highway 10 Z McDaniel Road.
Large walk in pantry and very high end appointments throughout.
For a photo tour visit www.oakcreekconstruction.com
Contact: Bob Rathe, Jr., Oak Creek Construction, 985 966 3418
or email: rathe@thewindwardgroup.net
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COMMISSION ACCOMPLISHED

The highest and lowest priced homes sold in the New Orleans
area from March 11-24

HIGHEST
ROBIN SHANNON
ROBIN.SHANNON@NOPG.COM

While a renovation within the
past year brought a more modern
feel to its interior, 44 Audubon
Blvd. still keeps the historic
charm that is common throughout Uptown.
The nearly 100-year-old traditional home sits on an oversized lot just across the street
from Tulane University, and it
was that proximity to the school
that attracted the buyer, according to selling agent Scarlett
Giambelluca.
“The buyers are moving in
from out of state and they liked
the location and the floor plan,”
said Giambelluca, an agent with
Re/Max Affiliates. “They had
been looking for several months,
but this home had everything

they were looking for.”
The 8,100-square-foot home
includes roughly 7,000 square
feet of renovated living space
with six bedrooms, six full bathrooms, one half bath, a media
room and a top-of-the-line kitchen. The property includes parking for multiple vehicles. The
home spent about a month on
the market and sold for about
$300 per square foot
Closing thought: Giambelluca
said the neighborhoods surrounding Audubon Park and
the universities continue to be
high demand with little inventory
available. She said when homes
like 44 Audubon Blvd. come up,
they don’t last long.
“Anything that has seen some
renovation and is ready to move
in will sell almost right away,”
Giambelluca said.

Address: 44 Audubon Blvd.,
New Orleans
Selling price: $2.21 million
Asking price: $2.275 million
Listing agent: Brooke Arthurs,
Latter and Blum

LOWEST

Address: 1611 St.
Anthony St., New Orleans
Selling price: $13,500
Asking price: $13,500
Listing agent: Terry

Friedman, Horizon Realty
Selling agent: Jeannine
Relf, J. Relf Realty

Listing agent Terry Friedman said 1611 St.
Anthony St. had been the subject of a demolition
hearing set for later this month, but the sale of the
property this past week halted the process. He said
the 100-year-old shotgun house has the bones to
be renovated.
“The home had been heavily vandalized inside
and out,” said Friedman, an agent with Horizon
Realty. “We couldn’t even get into the house
because much of the flooring had been taken.”
Friendman said in its present state, the
1,300-square-foot home is set up for four bedrooms and two bathrooms, but the floor plan is
flexible. He said the property had been owned by
someone who was looking to dispose of it before it
was demolished.

Selling agent: Scarlett
Giambelluca, Re/Max Affiliates

“The home was listed and sold within 48
hours,” Friedman said.
Selling agent Jeannine Relf, of J. Relf Realty, said
the new owner is an investor who has purchased
similar properties in the area. She said the plan is to
eventually renovate the home once he has finished
work on other jobs.
“He’s confident that the area is one that will
continue to strengthen,” said Relf. “There are
investors looking throughout that ‘New Marigny’
area.”
Closing thought: Friedman, who specializes
in listings similar to 1611 St. Anthony St., said the
7th Ward, or “New Marigny,” neighborhood is
one in which investors have been seeking possible
income properties. The area is close to several
major roadways and is blocks from the Marigny
and French Quarter.
“It is a neighborhood that sells rather quickly,”
he said.

OTHER HIGH PRICED SALES IN THE PAST WEEK

1008 S. New
Hampshire St.

Covington

Selling price: $1.849 million
Asking price: $1.849 million
Listing and selling agent:
Stevie Mack, Latter and Blum

10 Cardinal Lane

Mandeville

Selling price: $980,000
Asking price: $1.05 million
Listing agent: Christine
Westenberger, Real Estate
Resource Group
Selling agent: Marilyn
Mendoza, Gardner Realtors

1005 Governor
Nicholls St.

New Orleans

Selling price: $825,000
Asking price: $849,000
Listing agent: Samara
Poche’, French Quarter Realty
Selling agent: Lisa Shedlock,
French Quarter Realty

924 Chretien Point Ave.

41 Lake Ave.

Selling price: $825,000
Asking price: $825,000
Listing agent: Kellie Osborn
and Kimberly Everett, K2
Realty
Selling agent: Diane LaPlace,
Keller Williams

Selling price: $795,000
Asking price: $795,000
Listing agent: Donald Oster,
Pearl Realty
Selling agent: Jennifer
Lemoine, McCarthy Group

Covington

Metairie
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Brown’s Dairy to close its New
Orleans milk-processing plant
B

rown’s Dairy is phasing out production at
its milk-processing plant in New Orleans
and moving operations to Hammond.
Dean Foods, which owns Brown’s Dairy, said
in a statement that 185 jobs will be cut when
the processing plant relocates. The company
says production will be phased out over the

next several months. Affected employees will
be notified of open positions throughout Dean
Foods.
Company spokesman Reese Smith says the
move is necessary to “enhance manufacturing
capabilities in the area.”
Brown’s Dairy was founded in New Orleans

in 1904 and was originally known as Brown’s
Velvet. Milk processed in New Orleans is distributed throughout Louisiana and in Alabama,
Mississippi and Florida. In addition to milk and
chocolate milk, Brown’s Dairy also produces
eggnog, whipping cream, fruit drinks and tea.
—The Associated Press

Pan-American Life expands New
Orleans headquarters
Pan-American Life Insurance Group is leasing additional 9,000 square feet at 601 Poydras St., where it
has been headquartered since 1981.
The announcement comes on the heels of the company’s 2015 financial report. It reflected an increase in
revenue, sales and operating income, which it primarily uses to measure its success.
Pan-American’s revenue increased 13 percent to
$801 million. Its pre-tax earnings, exclusive of costs
associated with its merger with Illinois-based Mutual
Trust Holding Company, were up 12 percent to $77
million.

“You always bump into
challenges, but overall
we have a very strong
business model.”
—José S. Suquet, chairman of the board, president
and CEO, Pan-American Life Insurance Group
For the year, it recorded $30 million in net income,
down from $54 million the year before. One-time costs
of the merger and taxes associated with capital repatriations from foreign affiliates prompted the decrease.

Pan-American’s total sales for 2015 closed at $505
million, a 10 percent increase over 2014. International
group sales increased 13 percent, while the U.S. group
business grew 6 percent for the year.
As of year-end 2015, Pan-American listed $5.5 billion in total assets and an estimated $837 in total equity. That’s compared to $3.3 billion in total assets and
$659 million in total equity at the end of 2014.
Founded locally in 1911, Pan-American has more
than 1,650 employees worldwide, up more than 200
since the end of 2014.
The company has hired a number of New-Orleans
based employees to support the customer service
delivery platform of its U.S. benefits business.
José Suquet, chairman of the board and president
and CEO of Pan-American Life Insurance Group, said
the financials reflect a positive two-month impact of
the Mutual Trust merger, which was announced last
April and closed at the end of October.
“Already for 2016, we are expected to approach the
$1 billion revenue number and over $90 million in pretax operating income,” Suquet said in an interview.
He said the company has been able to move almost
all of Mutual Trust’s investment fund managers, which
had been outsourced, into Pan-American’s investment
fund departments. The company has hired four more
investment professionals in its New Orleans office.
This will reduce fees being paid to outside fund
managers and is also expected to increase the return of
their investment portfolio, he said.
“We should see the benefits of that coming around

throughout the P H O T O B Y A S H L E Y M E R L I N G O L D
course of 2016.
Then we’ll have
the full-year benefit of revenue and
earnings,” he said.
Mutual Trust
had seen a
decrease in its
revenue and sales
over a three or
four-year period, but sales
h ave i m p rove d
since the merger Suquet
announcement,
Suquet said, because of better credit ratings.
Looking ahead, Suquet said Pan-American plans
to continue focusing on the smaller countries in its
overseas markets but expects growth opportunities
in Mexico and Colombia, two larger countries he
described as having stable democracies and political
environments and thriving economies.
He said that while low interest rates in the U.S. have
hurt some life insurance companies, “I think we timed
(the merger) right.”
“We have been very opportunistic in areas that we
see as oversold in the fixed income markets,” he said.
“You always bump into challenges, but overall we have
a very strong business model.”
—Natalie Chandler

32

New Orleans CityBusiness April 1 - 14, 2016

NEWORLEANSCITYBUSINESS.COM

GUEST PERSPECTIVE

Cooperative principles guide Louisiana’s credit unions
Credit unions are creating stronger financial
foundations for more than 1.2 million members across Louisiana and fulfilling the role for
which they were created, serving as both a key
economic driver for the state and provider of
competitive financial services and benefits for
members.
The success of the credit union movement
i s re i n f o rc e d by a n e w s t u dy c o n d u c t e d by
noted economist Dr. Loren Scott. Measuring
the economic impact of credit unions on
Louisiana’s economy, Scott highlights the tremendous growth of the credit union industry in
Louisiana over the last 20 years, as well as the
ways in which credit unions continue to give
back immensely to the state and local communities.
Louisiana credit unions have experienced a
56 percent increase in membership since 1991.
On a national scale, 103 million Americans are
members of a federally insured credit union,
an all-time high since the ratification of the
Federal Credit Union Act by Congress in 1934.
This figure includes hundreds of thousands of
military veterans and families that rely on their
credit unions to work with them in times of service and assist in building a new life following
their time in the military.

The Louisiana credit union industry includes
nearly 200 individual credit unions and more
than 1.2 million members statewide. Louisiana
credit unions recently surpassed $10 billion in
total assets for the first time ever, signifying the
industry’s growth throughout the state.
Through a not-for-profit, financial cooperative approach, credit unions are also generating thousands of family-wage jobs. In 2014
alone, credit unions employed more than
3,600 Louisianians across the state, producing
$204.3 million in credit union worker compensation.
Fu r t h e r m o re , L o u i s i a n a c re d i t u n i o n s
a r e p r ov i d i n g f a m i l i e s a n d s m a l l b u s i n e s s es with direct benefits. $6.3 billion of total
credit union assets are attributed to member
loans, with an average loan amount granted of
$10,500. Credit union members also receive
the benefits of no minimum deposit accounts,
fewer fees and irreplaceable personal service.
In fact, 72 percent of credit unions offer free
checking accounts, compared to 38 percent of
banks.
Most important for Louisianians advancing
i n t h e wo rkp l a ce o r sav i n g f o r t h e i r ch i l d’ s
college education is the idea that credit unions
are not-for-profit cooperatives. Credit union

membership is available to all consumers, with
each member having a vote in the credit union’s
future and success. Credit unions are governed
by an elected board of directors who serve on a
volunteer basis. After operating expenses, the
earnings of a credit union are returned to its
members through lower loan rates and higher
interest rates on deposits. Credit unions do not
pay corporate income taxes because a credit
union’s earnings are returned to their members,
taxpayers themselves, not shareholders in a
for-profit business.
Today, credit unions are exceeding the purpose for which they were created, fulfilling the
role of economic driver, community leader and
small business service provider, while continuing to supply accessible financial services to
individuals of all income levels in communities throughout Louisiana. They are making
a positive difference in the
lives of Louisianians during
an increasingly difficult
economic time. That is the
credit union difference.
Anne Cochran is CEO of
the Louisiana Credit Union
League.

Why employee engagement should be a key
part of your business plan
Most business leaders who put more focus on
growth and numbers than their workforce can
easily become disconnected from their employees. Immediately recognizing this problem can
be tough, especially if putting more weight on
numbers is institutionalized. Distanced leaders
will implement policies that are less personal
and less engaging, leading to higher turnover,
lower employee satisfaction and decreased revenue.
After spending 25 years in corporate America
where growth was at times exciting and other
times excruciating, my favorite projects always
re t u r n e d to o n e c u r i o u s l e s s o n : E m p l oye e s
define and enable organizations.
Every organization has hard data – the financial, legal and operational details that fill websites and marketing brochures. And while the
operational capabilities and quantitative indicators matter a great deal, they rarely make an
enterprise unique. Differentiated performance
is a direct result of people: who they are, what
they stand for, their values, their styles, how
they make decisions, how they communicate
with others and their approach to performance
management. In short, how they conduct their
business day-to-day, and as a result, the people
that they attract and retain.
Our credentials, job titles and work duties
– even the organizations that we work for – are
components of our identities, but so are the
thoughts, feelings and values that we bring to
each experience.
Here’s a couple of f acts that may come as
a s u r p r i s e to yo u . A cco rd i n g to G a l l u p , 5 5
percent of managers and employees are either

actively looking for a different job than the
one they have now or watching for job opport u n i t i e s . T h e S o c i e t y f o r H u m a n R e s o u rc e
Management reports that the total cost
of replacing an employee is estimated to be
between 90 percent to 200 percent of his/her
annual salary. Not to mention, turnover has a
negative impact on employee morale, the ability
to attract new talent, and ultimately your overall reputation. In today’s business environment,
losing the fight against talent retention means
your customer base is at risk.
Talent is a major differentiator in today’s
business environment – it’s key to business
outcomes, revenue, profitability, innovation,
p r o d u c t i v i t y, c u s t o m e r l o y a l t y a n d q u a l i ty. Unfortunately, convincing talented employees that your company is the best one for them
can be a challenge.
Ask yourself, if an employee at your company
receives a job offer from another company in
the same industry offering the same salary and
benefits right now - what reason do they have to
stay with you?
I ask business owners this all the time,
and they often respond with blank stares.
Companies that can’t find creative ways to find
and engage the employees they need can’t grow.
Outside of income and employment benefits,
are you creating an environment where people
at all levels can develop?
Business leaders in New Orleans and elsew h e re s h o u l d b e t re a t i n g e m p l oye e e n ga ge ment as a priority if they want to reach their
full potential. Employee engagement happens
when people feel that their job is sufficiently

challenging, enjoyable and rewarding, and most
i m p o r tantly, w h e n th e y f e e l val u e d by th e i r
l e ad e rs . E x p e r i e nce h as p rove n th at p e o p l e
that are listened to and given an opportunity
to develop their knowledge and skills are more
l i ke ly to f e e l t h a t t h e y a re c a re d a b o u t a n d
therefore more likely to contribute their whole
selves to the company.
Your employees are passionate and creative
contributors to your company. Engaging them
through custom development programs will
unlock their true potential, retain those that
are the best fit and increase your team’s overall
performance.
The business culture in New Orleans can be
different from other cities. Everyone may not
fit with the specific company culture you’ve
established, and that’s OK. But establishing
that culture and the people who do fit with it
is vital to the sustainability and success of a
business. Leaders who make employee development and engagement a priority will not only
see better results in the long run, but produce
something they are proud of and can feel happy
about. Engagement builds extraordinary workplaces that maximize personal and professional
potential.
Herb Carver is the founde r a n d p re s i d e n t o f Po i n t
Above Consulting , improving local businesses through
a dynamic range of leaders h i p p ro g r a m s , e x e c u t i v e
c o a c h i n g a n d p r iva t e c o n sulting.
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Wellness programs
alive and well under
GINA, Title VII
E

mployers in the public and private sectors
often provide wellness programs to their
employees, especially those who work in safety sensitive jobs. But can an employer require
employees to submit to testing under mandatory
wellness programs as a job requirement?
In Ortiz v. City of San Antonio Fire Dept., the
Fifth Circuit ruled that evaluating an employee’s
fitness for duty through a mandatory wellness
program does not violate Title VII or GINA.
Ortiz was a firefighter and paramedic who
worked for the San Antonio Fire Department
for more than 30 years. The SAFD provided a
mandatory wellness program, approved by the
union, to all employees. That wellness program
was designed to provide early detection of serious medical conditions and encourage better
health so employees could perform safely and
effectively.
Under the wellness program, SAFD paid for a
comprehensive job-related medical evaluation.
Alternatively, an employee could choose to have
his personal physician conduct the examination
at his own expense. The examination included
a medical history, a complete physical examination, blood and urine tests, and tests for vision,
hearing and lung capacity. SAFD also required
a chest X-ray every five years as well as a stress
test and Prostate–Specific Antigen testing for
employees older than 40. If an employee was not
certified as fit for duty, then he or she would be
placed on alternate duty, while SAFD worked
with the employee to expedite a return to full
duty status.

AN EMPLOYEE’S RIGHT TO HEALTH STATUS PRIVACY
Ortiz informed SAFD he would not participate in the wellness program because he did not
want to allow release of his personal protected
health information to any entity. Ortiz claimed
the mandatory physical examination may have
violated his constitutional rights. He was eventually placed on alternate duty because he refused
to undergo the physical examination. One week
later, Ortiz submitted paperwork from a physical
conducted by his personal physician, and he was
immediately returned to regular duty. But it was
later learned that Ortiz’s physician actually had
not administered the mandatory stress test. So
Ortiz was again placed on alternate duty until he
finally provided stress test results nine months
l a te r. H e wa s a ga i n re t u r n e d to re g u l a r d u t y
thereafter.
Ortiz ultimately filed an EEOC charge alleging
that his first placement on alternate duty constituted discrimination and retaliation in violation
of Title VII and GINA. He filed suit in federal
court one year later.

MEDICAL INFORMATION V. GENETIC INFORMATION
GINA prohibits an employer from discriminating or taking adverse actions against an employee
because of “genetic information” with respect to
the employee. When evaluating whether Ortiz’s

claim that the mandatory physical examination
violated GINA and Title VII, the Fifth Circuit
held that Ortiz had ignored the statutory distinction between “medical information” and “genetic
information.” The Court held that no GINA discrimination had occurred because an employer
does not violate GINA through the use, acquisition or disclosure of “medical information” that
is not “genetic information” about a manifested
disease, disorder or pathological condition of an
employee or member, including a manifested disease, disorder or pathological condition that has
or may have a genetic basis.
Fu r t h e r, t h e F i f t h C i rc u i t d e te r m i n e d t h a t
there was no retaliation under GINA because
e ve n t h o u g h O r t i z h a d e n ga ge d i n p ro te c te d
a c t iv i t y w h e n h e re f u s e d t o u n d e r go t e s t i n g
through the company wellness program, there
simply was no causal link between that activity
and Ortiz’s placement on alternate duty. Indeed,
O r t i z wa s p l a c e d o n a l t e r n a t e d u t y w h e n h e
refused to submit to a physical examination in
the first instance and again when it was discovered that he had not submitted to a stress test.
Both of these alternate duty assignments were
issued before an EEOC charge was filed.
Finally, the Fifth Circuit determined that even
though Ortiz had stated a prima facie case of
Title VII national origin discrimination because
he was hispanic, he still failed to show a Title
VII violation. This is because SAFD articulated
a legitimate, nondiscriminatory reason for its
employment action, and Ortiz could not show
that SAFD’s decision to place him on alternate
duty was a pretext for discrimination. The wellness program's stated goal of assuring that firefighters and other department employees could
safely and effectively perform their jobs was a
legitimate motive for requiring medical examinations and assigning Ortiz to alternate duty until
he complied.

K EY

TAKEAWAYS

O r t i z v. S a n A n t o n i o i s a h e l p f u l t o o l f o r
employers that require job-related medical evaluations and should be of particular use to employers that engage employees in safety-sensitive
occupations or occupations that are inter-dependent on an employee’s physical wellness.
So long as those examinations do not seek
“genetic information” but instead utilize “medical information,” the test is likely permissible.
Critically, employees who refuse to submit to
wellness examinations may be placed on alternate duty until they comply.
Brandon Davis is a labor
and employment lawyer who
focuses on a range of human
resources and labor and employment issues. He also handles
business and employment-based
immigration matters. He is a
partner with Phelps Dunbar
LLP in New Orleans.
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PUSHY
PARENTS
Orange, Conn. - What’s supposed
to be a cherished Easter tradition
turned into a mess after parents caused
a scene at egg hunts over the weekend.
Saturday’s event at the visitor
center of candy company Pez drew
hundreds of people, some of whom
ignored the rules.
“Everyone just rushed the field and
took everything,” Pez General Manager
Shawn Peterson told WFSB-TV.
Event organizers placed more than
9,000 eggs on three fields with the
intention of having staggered start
times for each age group. But Pez
officials say parents didn’t wait.
Peterson said the crowd was “kind
of like locusts.”
Pez in a statement apologized for
“an unfortunate situation,” adding
that the actions of a few turned the
event into “a mess.”
“We sincerely tried our best to
create a fun, free activity for everyone to
enjoy,” the statement said.
People who attended the hunt took
to Facebook to comment on the event,
calling it “a joke” and blaming “greedy
parents” for ruining the hunt. The event
ended early. No injuries were reported.
In Proctor, Vermont, police were
called to an overbooked Easter egg
hunt Saturday at Wilson Castle after
someone reported “multiple irate
parents.” Organizers say more than
1,200 people turned out for the event.
Michael Cuthbertson, 34, of
Newbury, Vermont, turned his anger
toward police, allegedly threatening
them before ﬂeeing. A foot chase
ensued, and police used pepper spray
to subdue him. He was charged with
disorderly conduct and resisting arrest.
—The Associated Press

NOTABLE NUMBER
$500 MILLION+
Estimated worth of Playboy company,
according to the Wall Street Journal. The
publication reported the company is up for
sale amid declining magazine subscribers.
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I WANT THAT

— Our staff pick for the next gadget, gizmo or ‘must-have’
item for professionals

Connect your
clunker

Haven’t upgraded your car to
the modern era? You might be
missing out on services that help
you if you’re lost or in an accident,
or if you need service or notiﬁcation about a mechanical problem.
hum by Verizon works with
most cars by tapping their
on-board diagnostic ports and
sending information through
a Bluetooth-enabled speaker
clipped to the visor.
Flat tire? Blinking engine light?
Lost car? Hum helps with vehicle
health diagnostics, 24/7 roadside
assistance and a fully connected
mobile app. A new update even
tracks teenage drivers by alerting
the vehicle’s owner when it leaves
a pre-determined area or drives
faster than a set speed.
Hum also features stolen vehicle location assistance, connection
to emergency or mechanic help
as well as stats like fuel efﬁciency
and speed.

HUM BY VERIZON
What is it: wireless device that connects older autos to modern services
How much: $14.99/month for a two-year contract (including hardware)
Where to find it: hum.com

— Valerie Huntley

Name/title: Timothy A. Hemphill, CPA;
chief administrative ofﬁcer, New Orleans Business Alliance

WHAT’S

ON

YOUR

PHONE?

App: WWOZ
Why use it?
To listen to local
New Orleans
music

App:

Feed Baby
PRO

Cost? Free
How can you get it? Google

Play Store

App: OneNote
Why use it?

Why use it? Tracking baby activity

Storing notes and
organizing ideas

(e.g. feeding, diapers, baths). Great
for couples with multiples.

Cost? Free
How can you
get it?

Cost? $4.99
How can you get it?

Google Play Store

Google Play Store

—Valerie Huntley
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Real Estate

Gardner
Glenn “Chip” Gardner
leading broker and vice president of operations
Gardner Realtors
Glenn “Chip” Gardner is responsible for the day-to-day
operations, including the identification, prioritization and
execution of key projects. He has participated on numerous
panels and received recognition at industry events nationally
and internationally, including Leading Real Estate Companies
of the World, Who’s Who in Luxury Real Estate, Luxury
Portfolio International, RISMedia and the National Association
of Realtors.
Gardner is the youngest real estate professional in the
Gulf South to attain a combination of the following real
estate licenses: Certified General Real Estate Appraiser
and a Real Estate Broker in Louisiana, Mississippi and
Texas; property and casualty insurance producer in
Louisiana; and the designations of MBA and Member
of Appraisal Institute. His national and international real
estate consulting experience with Duff & Phelps provided
a foundation to attain the MAI membership, which is
awarded to those experienced in the valuation and
evaluation of commercial, industrial, residential and other
types of properties, and who advise clients on real estate
investment decisions.

Smith

Cazenave

Gardner graduated with a degree in business administration
from Spring Hill College, along with recognition as a top
three collegiate business owner by the Global Student
Entrepreneur Awards presented by Saint Louis University. He
also earned an MBA in finance and real estate from Louisiana
State University.
Jermaine Smith
educare development director
Kingsley House
Jermaine Smith has served in multiple nonprofit management
capacities for Educare New Orleans: Kingsley House, the
United Negro College Fund and ASI Federal Credit Union.
His goal is bettering the quality of life in New Orleans by
improving education, family services and increasing access to
affordable housing. He has raised millions of dollars – many
from sources outside of Louisiana.
Smith also provides professional development and
communications services and guidance to Building Excellent
Schools, Tulane University Catholic Center, the New Orleans
Women’s Shelter and Neighborhoods Partnership Network.
Smith serves on the Young Leadership Council board of
directors, including roles as vice president of development

and president-elect. He has won numerous awards, including
being selected as a national Judith O’Connor Memorial Fund
Scholar by BoardSource in 2015. Smith graduated from
the University of Alabama with a bachelor of arts degree in
journalism.
Christopher Cazenave
realtor
Mirambell Realty
Christopher Cazenave has been in real estate for five years
and has sold all of the residential properties that he has
listed. His sales volume has increased each year since joining
Mirambell Realty.
Cazenave is a member of the 610 Stompers, where he has
helped donate hundreds of thousands of dollars to local
charities around the city. He was born and raised in New
Orleans and attended St. Clement of Rome, Jesuit High
School and Loyola University, where he graduated with a
degree in business management.
Who’s Watching You?
To submit your name or a colleague’s for “Ones to Watch,”
contact Valerie Huntley at valerie.huntley@nopg.com or
(504) 293-9273.

BUSINESS DASHBOARD

Unemployment at a glance
Area

February

January

February 2015

Orleans
Jefferson
St. Tammany
St. Charles
St. John
St. James
St. Bernard
Plaquemines

5.5 percent
5 percent
4.7 percent
5.1 percent
6.7 percent
7.6 percent
5.9 percent
5 percent

6.2 percent
5.6 percent
5.3 percent
5.6 percent
7.2 percent
7.9 percent
6.5 percent
5.6 percent

6.7 percent
6 percent
5.6 percent
5.9 percent
7.9 percent
8.8 percent
7.1 percent
5.9 percent

Louisiana
United States

5.8 percent
5.2 percent

6.3 percent
5.3 percent

6.5 percent
5.8 percent

		
Source: Louisiana Department of Labor

Pay report
Workers in the New Orleans area were making about $36 less each week in
February when compared with a year ago. Average weekly earnings are about
$7 more than they were in January.

New Orleans
Weekly earnings
Hours worked
Hourly earnings

Statewide
earnings
Weekly earnings

February

January

February 2015

$839.27
34.2
$24.54

$831.91
33.9
$24.54

$875.08
35.5
$24.65

February

January

February 2015

$787.42

$795.66

$806.26

Highest metro area – Baton Rouge: $875.79
Lowest metro area – Hammond: $579.35
Source: Louisiana Workforce Commission
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Demolition crews work on the Lake Terrace shopping center, which
had been a thriving retail strip until Hurricane Katrina.

Demolition of Lake Terrace shopping
center brings promise to blighted site
ROBIN SHANNON
ROBIN.SHANNON@NOPG.COM

S

everely damaged in the floods that followed Hurricane K atrina, and later the
subject of legal disputes between the city and
a previous developer, the Lake Terrace shopping center has sat in disrepair for more than
a decade in the Gentilly neighborhood. Now
a new owner brings the promise of activity to
revitalize the property.
A demolition crew started work in March to

tear down the 10,000-square-foot retail center
in the 1500 block of Robert E. Lee Boulevard
n e a r Pa r i s Ave n u e . T h e l e ve l i n g a t t h e s i te
co m e s l e s s t h a n a m o n t h a f te r c i t y o f f i c i a l s
a n n o u n c e d t h a t t h e p ro p e r t y i s n ow i n t h e
hands of a new owner.
New Orleans developer Kenny Lobell agreed
to purchase the shopping center from DMK
Acquisitions and Properties, an LLC managed
by developer Kenneth Charity. The deal closed
Feb. 19 for an undisclosed amount, but Orleans
Parish Civil District Court Records show that

REL Investments, LLC, a company owned by
Lobell, has assumed a $2.635 million loan on
the property through First NBC Bank.
Lobell, a residential developer who was part
of the condo conversion at Jax Brewery and
is also behind the renovation of a four-story
building at 208 Bienville St. along the riverfront, said he is hoping to solidify tenants for
the site in the coming weeks. He said construction would begin in less than two months, with
the project up and running in less than a year.
Lobell said the deal came down to him being

NEWORLEANSCITYBUSINESS.COM
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Construction on a new project that aims
to revive the retail center is expected to
begin later this year.

in the right place at the right time. He said the
Lake Terrace center has been a property he had
considered looking into for quite a while.

“We now have
more tenants than
we have space.
There are a lot
of people who
want a presence
out there. They
see the need for
new retail in that
neighborhood.”
—Kenny Lobell, developer,
REL Investments LLC
“I believe in this area,” Lobell said, “It is a
neighborhood that is ready for new growth.”
In the few short weeks since securing ownership at the site, Lobell said he began to receive
inquiries from potential tenants about being
a part of a new development at the shopping
c e n t e r. T h e p ro p e r t y, w h i c h i s s u r ro u n d e d
by residential neighborhoods, is blocks from
Audubon Charter School and Lake Area New
Tech High School, and a short drive from the
University of New Orleans.
“We now have more tenants than we have
space,” Lobell said. “There are a lot of people
who want a presence out there. They see the

need for new retail in that neighborhood.”
Lobell’s plan already includes construction
of a freestanding First NBC Bank branch.
H e s a i d a n a d d i t i o n a l 8 , 0 0 0 s q u a re f e e t o f
retail space would include a coffee shop with
patio space and a drive-thru window, a restaurant tenant, an urgent care clinic and a dental office. The development would be a single-story strip in an effort to maximize parking
at the site.
The Lake Terrace Center had been a thriving retail property until 2005, when floodwate rs f ro m t h e L o n d o n Ave n u e C a n a l b re a c h
inundated Gentilly in the aftermath of Katrina.
The building was gutted soon after and left
bare.
C h a r i t y b o u g h t t h e p ro p e r t y i n 2 0 0 7 f o r
$1.35 million, promising new development. He
later became the target of scrutiny when local
news organization The Lens reported in 2010
he had not made any progress at Lake Terrace
after receiving $225,000 in economic development grants from former Mayor Ray Nagin’s
administration.
DMK never followed through with a project,
and eventually ended up owing the city more
than $33,000 in delinquent property taxes and
interest, according to city records.
A s p a r t o f L o b e l l ’ s p u rc h a s e o f t h e s i t e ,
the city received $100,000 to clear outstanding code enforcement liens and fines that
were imposed against DMK Acquisitions and
Properties LLC. City officials called the payment “the largest single code enforcement fine
paid to date.”
Considering its prime location at the center
of a residential neighborhood, area residents
had been left perplexed as to the reason that
development at Lake Terrace stalled. News of
the sale has many breathing a sigh of relief.
“It’s never been a property that has been
undevelopable,” said Karen Parsons, a former
president of the Oak Park Civic Association.
“It should have been profitable from the begin-

ning. There is almost no commercial in that
neighborhood, and it certainly needs it.”
Parsons said neighbors have begun discussions with Lobell about his plans for the
site. For the most part, she said neighbors are
just hoping for a well-designed, aesthetically
p l e a s i n g p ro j e c t w i t h l a n d s c a p i n g a n d b i ke
racks.
“One thing we do not have in this neighborhood is a true ‘gathering area’ where neighbors
can congregate and meet over coffee,” Parsons
said. “The one thing we tried to broach was the
landscaping, but that will likely come down to
how much parking is needed for the site to be
successful.”

“It’s never been a
property that has been
undevelopable. It should
have been proﬁtable from
the beginning. There is
almost no commercial in
that neighborhood, and it
certainly needs it.”
—Karen Parsons, former president,
Oak Park Civic Association
City Councilman Jared Brossett, whose district includes the site, said the demolition represents a huge step toward eradicating a blighted commercial property that has sat in waste for
too long.
“ H o p e f u l l y, t h i s w i l l r e t u r n t o b e i n g a
vibrant corridor that is truly ripe for new economic development,” Brossett said. “Residents
have longed for this, and now it is finally happening.”

38

NEWORLEANSCITYBUSINESS.COM

New Orleans CityBusiness April 1 - 14, 2016

Residential real estate companies
ranked by 2015 residential sales volume

Company
Address

Phone
Fax

Residential sales
volume 2015
Units sold 2015

Active Sales
agents offices

Latter & Blum Inc.
430 Notre Dame St.
New Orleans 70130

525-1311
569-9336

$2.89 billion
14,092

1,450

29

metro New Orleans, greater Baton Rouge,
Robert W. Merrick
Alexandria, Lafayette, Houma, Thibodaux, Lake chairman and CEO
Charles, Mississippi Gulf Coast,Houston, TX. latter-blum.com

GARDNER, REALTORS
3332 N. Woodlawn Ave.
Metairie 70006

887-7588
889-7710

$1.18 billion
5,130

900

24

metro New Orleans, greater Baton Rouge,
Mississippi Gulf Coast

Glenn M. Gardner
president
www.GardnerRealtors.com

Keller Williams Realty New Orleans
8601 Leake Ave.
New Orleans 70118

862-0100
862-0102

$490.65 million
1,481

201

1

metro New Orleans

George W Cooper Jr.
broker
kellerwilliamsneworleans.com

Keller Williams Realty Services
1522 W. Causeway Approach
Mandeville 70471

(985) 727-7000
(985) 727-7001

$361.04 million
1,876

188

2

St. Tammany, Tangipahoa, North Shore

Michele Thomson
team leader
kwrealtyservices.com

Keller Williams Realty
3197 Richland Ave.
Metairie 70002

455-0100
455-0322

$342.62 million
1,607

252

1

Adamcewicz
New Orleans, North Shore, Metairie, Kenner, Stan
team
leader
Jefferson, River Ridge, Harahan, River Parishes kwmetairie.com

Coldwell Banker TEC, REALTORS®
105 Beau Chene Blvd.
Mandeville 70471

(985) 845-4511
(985) 845-8348

$261.75 million
1,188

185

7

metro New Orleans

Margie Inman
broker/president/co-owner
cbtec.com

RE/MAX N.O. Properties
8001 Maple St.
New Orleans 70118

866-7733
866-7800

$208.88 million
684

40

1

Uptown, Lakeview, Garden District, French
Quarter, Slidell, North Shore, Metairie

Mary Ann Casey-Theriot
broker/owner
nola-homes.com

CENTURY 21 SELA
3540 S. I-10 Service Rd. W., Ste 300
Metairie 70001

468-7979
883-5272

$203.19 million
1,358

167

4

South Shore, North Shore, River Parishes, St.
Bernard, West Bank

Tammy Randles
president/broker
century21sela.com

Wilkinson & Jeansonne French Quarter
Realty
1041 Esplanade Ave.
New Orleans 70116

949-5400
949-0707

$200.84 million
214

29

2

French Quarter, greater New Orleans area

Richard Jeansonne
broker/co-owner
www.fqr.com

RE/MAX Real Estate Partners
4141 Veterans Blvd.
Metairie 70002

888-9900/(985) 626-1561
457-3700/(985) 674-5600

$196.01 million
1,128

71

2

Giroir
Orleans, Jefferson and St. Tammany Parishes, Tom
president,broker,owner
River Parishes
louisianalistings.com

Real Estate Resource Group
90 Louis Prima Dr., Ste A
Covington 70433

(985) 898-5888
(985) 898-5898

$126.9 million
933

61

1

Hobbs Shea
St. Tammany, Jefferson, Orleans, Washington Beverly
managing broker/partner
and Tangipahoa Parishes
rerg.com

Keller Williams Realty Professionals
2053 E. Gause Blvd., Ste 100
Slidell 70461

(985) 649-6333
(985) 649-9792

$98.18 million
528

79

1

Slidell, Lacombe, Pearl River, Mandeville,
Covington

Joyce Albert
broker
iloveslidell.com

Dorian Bennett Sotheby's International
Realty
2340 Dauphine St.
New Orleans 70117

944-3605
948-3401

$85.19 million
203

42

1

metro New Orleans, French Quarter, North
Shore

Dorian M Bennett
president
www.dbsir.com

Markets served

Top executive
Title
Website

The above information was provided by the real estate companies themselves. There are some companies who did not choose to be included in this list. Any additions or corrections should be sent
on company letterhead to Research, New Orleans CityBusiness, 3445 N. Causeway Blvd., Suite 901, Metairie, 70002.
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Residential real estate companies
ranked by 2015 residential sales volume

Company
Address

Phone
Fax

Residential sales
volume 2015
Units sold 2015

Active Sales
agents offices

Top executive
Title
Website

Markets served

Keller Williams Realty, CCWP
1601 Belle Chasse Hwy., Ste 101
Gretna 70056

207-2007
207-2077

$75.13 million
533

97

1

greater New Orleans

Renee Ferrera
team leader/CEO
www.kwnola504.com

RE/MAX Elite
3067 E. Causeway Approach
Mandeville 70448

(985) 377-1128
(985)377-1831

$61.7 million
242

15

1

North Shore and greater New Orleans

Dee Halphen
broker/owner
StTammanyElite.com

Burk Brokerage Real Estate
6260 Vicksburg St., Ste A
New Orleans 70124

488-8600
488-8424

$39.31 million
150

15

1

greater New Orleans area

GiGi Gaubert Burk
broker/owner
www.burkbrokerage.com

Century 21 Investment Realty
2160 E. Gause Blvd., Ste 100
Slidell 70461

(985) 643-4200
(985) 643-6167

$38.29 million
443

34

1

Breland
St. Tammany, Orleans metro, Hammond metro, Jeff
president
Baton Rouge metro, South Mississippi
c21ir.com

Turner Real Estate Group
111 N. Causeway Blvd., Ste 101
Mandeville 70448

(985) 262-1313
WND

$31.4 million
159

5

1

St. Tammany Parish

Wayne Turner
broker/CEO
www.WayneTurner.com

Mirambell Realty, Inc.
500 Clearview Pkwy.
Metairie 70001

889-9850
617-7469

$30.05 million
123

23

2

metro New Orleans

Robyn Bruno
associate broker
mbellrealty.com

Wayne Songy & Associates Inc.
4408 Trenton St., Ste B
Metairie 70006

455-4500
455-6959

$18 million
130

15

2

greater New Orleans

Wayne Songy
president
NA

Smith & Core Real Estate
82212 Hwy. 25
Folsom 70437

(985) 796-0300
(985) 796-5588

$12.34 million
105

12

1

St. Tammany, Tangipahoa and Washington
Parishes

David Holloway
broker
smithandcore.com

Gulf States Real Estate Services
109 New Camellia Blvd., Ste 100
Covington 70433

(985) 792-4385
(985) 792-4392

$10.01 million
40

7

1

North Shore and South Shore

Karen Morgan
realtor
gsres.com

Dempsey Rogers Realtors
357 Stonehaven Dr.
Mandeville 70471

(985) 624-4420
(985) 624-4420

$6.43 million
38

8

1

New Orleans, Metairie, Kenner, Mandeville,
Covington, Madisonville, Abita Springs, all
surrounding areas

Heather Dempsey
broker
www.dempseyrogers.com

The Stevens Realty Group Inc.
4417 Lorino St., Ste 200
Metairie 70006

888-6788
888-6716

$3 million
16

10

3

Northshore, Southshore, Houma

Robert K.H. Stevens
president
tsgrealestate.com

Realties of St. Charles
14845 Hwy. 90
Paradis 70080

(985) 331-0331
(985) 758-5579

$1.5 million
12

5

1

River Parishes, Jefferson, Orleans and
Lafourche Parishes

Kori Matherne
broker/manager
stcharlesrealties.com

The above information was provided by the real estate companies themselves. There are some companies who did not choose to be included in this list. Any additions or corrections should be sent
on company letterhead to Research, New Orleans CityBusiness, 3445 N. Causeway Blvd., Suite 901, Metairie, 70002.
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DINING OUT

Going Forward
LOCATION
Office at corner Louisiana Ave @
S. Carrollton Ave.
Dinner only at 5:30 and 8 p.m.
seven nights.
Reservations essential: 524-0348.

TOM FITZMORRIS
MAIL@NOPG.COM

About 10 years ago, Steve Supperman saw two things that
fired up his entrepreneurial zeal. The first was a food truck
with a long line of people waiting to buy nothing more
impressive than basic tacos and enchiladas.
Later the same day, walking up Decatur Street in front of
the House of Blues, he saw three immense private tour
buses. They belonged to a major band Steve had never
heard of. He asked the guard how many people the
buses could hold. Sixteen to 40, he was told, depending
on whether the travelers needed sleeping and eating
facilities.
“What’s it look like in there?” he asked. The guard wouldn’t
let him in, but he did say that the occupants of the bus live
a lot better than he does at home.
A few weeks later, Steve had two big buses on his hands.
A few months later, he installed a kitchen in one bus, a bar
big enough to contain its own live band in the other, and
elegant dining rooms in both. From opening night-Feb. 6
just past-both buses have been sold out for two dinners
every night as they drive around the most scenic parts of
New Orleans.
Readers of this column for a long time might remember
Steve Supperman’s name. In the 1980s, he operated a
moving restaurant in two streetcars on the St. Charles line.
Doors allowed passenger-diners to go from the front car
for drinks to the rear car for the main part of the meal.
Maintenance of the old streetcars was too expensive,
though, and after a year and a half Steve had to shut the
service down.
He appeared again in the late 1990s. This time he
had an antique railroad dining car that served dinner
between Little Woods and Point aux Herbes on the Lake
Pontchartrain shoreline. It looked promising, but a few
weeks after the inaugural trip a malfunction left the car
powerless on the tracks for several days, discouraging
future riders/diners.
Steves new movable restaurant-its name is “Going
Forward”-is literally a little closer to home. The route

changes, but usually takes in St. Charles Avenue, the
French Quarter, the lakefront, and a river crossing on the
Huey P. Long Bridge.

“I just make the turtle soup, gumbo, or crawfish bisque
very heavy in texture,” he says. “You can turn the bowl
upside down and it will stay!”

“I’d like to include the Garden District and Magazine
Street,” he says. “But I can’t fit my coaches around the
drainage digs. They make dinner hard to cook and even
harder to eat. Same story in the cemeteries and Lakeview.”

Course Four is the fish of the day, with an emphasis on
pompano, red snapper, cobia, or all three. Again with
the jumbo lump crabmeat all over the place. Or, out of
season- big sea scallops.

Going Forward takes its culinary
standards very seriously. The
chef is Willis Gottlieb, who
has experience in the kitchens
of Antoine’s, Galatoire’s,
Commander’s Palace, all of the
John Besh restaurants, Gautreau’s,
the Port of Call, Clancy’s, Mr. B’s,
Café Giovanni and Houston’s.
He also was for a time a chef on oil rigs in the Gulf.
His food is upscale New Orleans in its general style, but
with more than little influence from the grand French
dining palaces. The best way to sample it is to command
the chef’s tasting menu, an eight-course dinner at the
alarming price of $20.16. I sampled it in early March.
The dinner starts with foie gras with jumbo lump crabmeat
topped with hollandaise and a sprinkling of caviar. The
second course is a cold plate of house-made (or should we
call it “coach-made?) charcuterie, with shrimp remoulade,
raw oysters and more crabmeat in the center.
Chef Willis says that serving soup aboard a moving
vehicle-even with its servo-balanced stabilizers-is tricky.

F i v e s ta rs

Next comes a rack of Colorado lamb-the best there is-with
strata of sauces including bearnaise, mint demi-glace,
peppercorn cream, and molé. Very hearty, this brings six
chops to the table, with some fresh vegetable sides, to
boot.
The tradition of serving a game course following the main
is alive in Willis’s kitchen. The night I was there it was a
pressed duck, as spectacular as the famous version at Tour
d’Argent in Paris.
It is in this part of the dinner that the peak appreciation
of the wines set in. Big red burgundies are the standard,
since the bordeaux wines were in charge of slaking
thirsts in the previous course. It is also at this point that
we discover the wines are served on an all-you-candrink basis. You get a bottle, no matter what, and it’s
bottomless.
The seventh course continues the good luck. If you’re
a cheese connoisseur, you’ll freak out to see what
Going Forward serves you in the way of fromage. With
everything at perfect ripeness. The dessert cart comes
forward tout de suite, with bus-made pastries, flaming
desserts, baked Alaska, and too much to fit it all in
here.
Somehow, you eat all of it. If you’re still hungry, they have
no problem with bringing second or third courses, even if
you take the whole thing home with you.
And, again I tell you: all this for the price of $20.16. The tip
is not included, but you are asked to give your waiter five
dollars - no more, no less. The servers are fully pleased
with this unique policy.
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Junior Achievement 2016
Special Supplement to CityBusiness

J

unior Achievement has strengthened our children’s respect for business and the free enterprise system with-

in our own New Orleans community. CityBusiness will include the annual Junior Achievement publication
inserted in the May 13, 2016 issue.

This year we will celebrate the accomplishments of the following honorees with profiles and list participating
sponsors and schools involved in Junior Achievement.
This year’s honorees are:

YOU

WERE

Chef John Besh, Chef/Owner, Besh Restaurant Group; David Fennelly, Chairman, Associated Terminals &
Turn Services; Michael Hecht, President & CEO Greater New Orleans, Inc.; William Raymond Manning,
Founder/Managing Partner, Manning Architects; Virginia Miller, Partner/Owner, Beuerman Miller Fitzgerald, Inc.
IN THAT NUMBER?

For more information please call
Cassie Foreman 504-293-9222
cassie.foreman@nopg.com

We’ve got the

CONSTRUCTION BUZZ
in Louisiana & Mississippi

Daily Journal of Commerce

• Premier source for local construction bids delivered
daily online
• Stay competitive with accurate and timely new
projects

• Be the first to know about new projects and bids
• Save money with the lowest cost print and online
regional construction bids source
• Local help right here in Louisiana

Subscribe TODAY! Go to https://subscribe.djcgulfcoast.com
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BUSINESS SCENE
P H O T O S

C O U R T E S Y

V O L U N T E E R S

O F

A M E R I C A

G R E A T E R

N E W

O R L E A N S

To submit photos of your business event, please send
between four and eight photos, along with a description
of the event, to natalie.chandler@nopg.com.

Volunteers of
America Greater
New Orleans
hosted its 24th Annual GolfStar Classic on
March 15 at TPC Louisiana.

Scott Mouledous Jr., Justin Ranger, Bryan McCaulley and James LeBlanc

Aimee Gautreau, John Trusheim, Christy Howley Connois, James LeBlanc and Paul Graff

Wayne M. Baquet Jr., Lori Arceneaux and Charles L. Rice Jr.
Scott Scheffy, Dave Frady, Ryan MacMaster, Robert MacMaster and James LeBlanc
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OPEN

NEW

DOORS

The New Orleans Chamber of Commerce is not your average chamber. We’re working to create a positive impact on our city while
securing a successful future for our businesses. With over 1,200 members, we provide the most unique opportunities for growing your
business and building meaningful connections. Join us, and propel your business to the next level. Dues as low as $180.

NewOrleansChamber.org
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G. Smith Motorsports celebrated the 6th Annual Prom of Champions
at Champions Square March 25 to beneﬁt New Orleans-area patients
with blood diseases and cancer.
P H O T O S

GOO
B Y

A S H L E Y

M E R L I N

G O L D

DW

ORK

S

Ashley Smith

The teens walked the red carpet in free prom dresses, tuxedos and hair and
makeup services before heading inside to dine and dance.

Gary Smith, Sr. (left) and Glen Smith join Saints punter Thomas Morstead, whose
foundation also sponsored the event.
Maggie Hebert, Jenna Cavalero, Berkeley Mardis, Grace Achee

The theme of this year’s prom was
“A trip through Asia.”
Curtron Price and Kaileen Wiggins reign as members of the prom’s court.
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People

Rachel

Kelly

Leibowitz

Loeb

Masinter

Plaisance

Preis, Jr

Reynaud, Jr

Shirley

Petty

Hoover

Daniels

Callia

North

Arnold

Reed

Gardner

Horton

Ochipinti

Gupta

Orr

Suhre

Henriquez

Ernst

Mahana

Bernard

Overby

Poitevent

Matherne

Howard Lowe

Vail

Halpern

Hand

Gautreaux

Kean

Nius

Ruddick

Shaughnessy

Ray

Bruton

Accounting
Postlethwaite & Netterville, APAC has hired Gina Rachel, CPA
as a tax director.
Awards
Louisiana Super Lawyers magazine has recognized the following
Phelps Dunbar lawyers as Rising Stars: Meredith W. Blanque,
Colin B. Cambre, Jeffrey A. Clayman, Brandon E. Davis, Alex
H. Glaser, Jeremy T. Grabill, Douglas Kleeman, MaryJo L.
Roberts and Tessa P. Vorhaben.
Loyola University New Orleans will award honorary degrees
to entertainer Harry Connick Jr., civic and education leader
Phyllis Landrieu, business leader Alden McDonald and
leading philanthropist and civic leader Elizabeth “Betsy” Nalty
at commencement. Hon. Jay C. Zainey, a federal district court
judge, will receive an honorary doctor of law degree.
Breazeale, Sachse & Wilson LLP attorneys were listed in
Chambers USA: America’s Leading Lawyers for Business for
Louisiana: David R. Kelly, Richard D. Leibowitz, Steven B.
Loeb, Eve B. Masinter, Wesley M. Plaisance, E. Fredrick
Preis, Jr., Claude F. Reynaud, Jr. and Melissa M. Shirley.
The Jesuit Association of Student Personnel Administrators
awarded Dr. M.L. “Cissy” Petty, vice president of student affairs
and associate provost at Loyola University New Orleans, the
Reverend Victor R. Yanitelli, S.J. Award.
Tulane University and the Tulane Alumni Association recognized
the following for their career accomplishments and community
service: Lawrence A. Gordon, Distinguished Alumni Award;
Walter S. Isaacson; Dermot McGlinchey, Lifetime Achievement
Award; Terry A. O’Neill, Professional Achievement Award;
Juan David Morgan, Jr., International Award for Exceptional
Achievement; Johanna M. Gilligan, Scott Cowen Service
Award; Meredith A. Beers, Robert V. Tessaro Young Alumni
Volunteer Award and James W. Jones, Tulane Medical Alumni
Association Outstanding Alumni Award.
Newman’s Alumni Association announced that the 2016
recipient of the Distinguished Alumna Award is Dr. Toni M.
Hoover, director of strategy planning and management for the
global health division of the Bill and Melinda Gates Foundation.
Boys & Girls Clubs of Southeast Louisiana’s interim CEO, Carlos
Daniels, has been named the Professional of the Year for the
Southeast Region by Boys and Girls Clubs of America.
Banking
IberiaBank has hired Holly Callia as mortgage market president
in New Orleans.
The Fifth District Savings Bank board of directors elected Brian
W. North as president and CEO to replace Michael E. Nolan
upon his retirement.

First NBC Bank has named Jeffery J. Arnold as senior vice
president and director of institutional banking and Kevin P.
Reed as an executive vice president and director of trust and
wealth management department.
Company Awards
Roy Anderson Corporation received the National Excellence in
Construction Pyramid Award from the Associated Builders and
Contractors.
Northwestern Mutual’s nationally-recognized internship
program was named by Vault.com the number one internship
for students seeking careers in the ﬁnancial services industry.
Additionally, they rank ﬁfth overall across all industries on Vault’s
Top 10 Internships for 2016.
Landis Construction Co. LLC earned a National Excellence
in Construction Pyramid Award from Associated Builders and
Contractors.
Jefferson Parish Human Services Authority received
$325,000 in funding for its JeffCare program from the U.S.
Department of Health and Human Services.
Loyola University in New Orleans won the IDEAcorps MBA
Consulting Competition.
U.S. News & World Report has ranked the Omni Royal Orleans
among the top ﬁve “Best Hotels in New Orleans and Louisiana.”
Construction
MAPP Construction LLC has hired Ken Gardner as senior
preconstruction and senior project manager and Chad Horton
as senior project manager.
Financial
GSF Mortgage Corporation has hired Scott Finklea as branch
manager in Mandeville.
Health Care
UnitedHealthcare-Gulf States Region has named Joseph
Ochipinti as CEO.
Humana has appointed Dr. Shelly Gupta its Gulf States
Medicare medical director.
Sterling Surgical Hospital has hired Amanda Orr, BSN as
director of nursing and surgical services.

The Royal Sonesta New Orleans has promoted Mark Ernst to
assistant general manager.
The Windsor Court Hotel has promoted Ralph Mahana to
assistant general manager.
Law
Staines & Eppling Law Firm announced that David C. Bernard
has become an associate of the ﬁrm.
Stone Pigman Walther Wittmann LLC has hired John Overby
and Edward Poitevent II as special counsel.
Valerie Theng Matherne of Courington, Kiefer & Sommers LLC
was selected to co-chair the National Association of Minority and
Women Owned Law Firms.
Kean Miller LLP announced that Amanda Howard Lowe and
R. Lee Vail have been elected as partners, David J. Halpern
has joined the ﬁrm as a partner and Kerry A. Hand, Jill A.
Gautreaux and R. Chauvin Kean have become associates.
Herman, Herman & Katz LLC announced that managing partner
of litigation, Stephen Herman, has been named to senior fellow
status with the Litigation Counsel of America.
Nonproﬁt
Dr. Mark Peters, CEO of East Jefferson General Hospital, is
serving as chairman of the American Heart Association’s 2016
New Orleans Heart Walk.
New Orleans Area Habitat for Humanity has named Joe
Blanchek chairman of the board of directors and Theron W.
Batie, Brandin DuBos, Robert Eustis, Gregory J. Hollier and
Cassie Worley new board members.
Online Marketing
FSC Interactive has promoted Sadie Nius to vice president of
operations.
Real Estate
David McGovern has joined NAI Latter & Blum’s commercial
sales and leasing division.

St. Tammany Parish Hospital has promoted Nicole Suhre to
executive director of St. Tammany Hospital Foundation.

Technology
Geocent has hired Cary Ruddick as a consultant, Michael
Shaughnessy as a systems administrator and Cory Ray as an
information security engineer.

Hospitality
Kirkendoll Management LLC has hired Jorge Henriquez as
chief operating ofﬁcer, restaurant division.

Transportation
Intermarine LLC has hired Mac Bruton as director of business
development, Americas.
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Send us your people news:
CityBusiness welcomes submissions for
the “People” and “Calendar” sections. To
be considered for inclusion in a coming
issue, information must be received in the

April 1 - 14, 2016
Volume 36, Issue 21

CityBusiness editorial office 10 days prior to
the anticipated publication date. Submissions,
including photographs, are published
subject to space availability. Color photos
submitted by email should be a head shot in
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more information visit nsaneworleans.com.
April 6
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Fidelity Bank of Louisiana presents its crawfish boil fundraiser for
the American Red Cross of Southeast Louisiana to be held at the
Fidelity bank office, 500 CM Fagan Dr., Hammond from 4 p.m. to 8
p.m. For more information visit bankwithfidelity.com.
April 8
The Louisiana State Bar Association presents its 8th Annual White
Collar Crime Symposium to be held at the Sheraton New Orleans
Hotel, 500 Canal St. from 8 a.m. to 5:15 p.m. For more information
contact Bridget Berins at 619-0137 or visit lsba.org.
The French Quarter Festival presents New Orleans Artists Against
Hunger and Homelessness after-party to be held at the House of Blues,
225 Decatur St., New Orleans. Doors open at 8 p.m. and the show starts
at 9 p.m. For more information visit houseofblues.com/neworleans.

jpeg format, with measurements of 3x3 and
300dpi. Submissions may be emailed to:
Valerie Huntley at valerie.huntley@nopg.com.
All photo attachments and submissions must
include the subject’s name.

April 8-9
The University of New Orleans presents guest lecturer Wendy
Hornung of Hornung Creative Consulting & Coaching at UNO’s
campus, TRAC – Oliver St. Pe Center Building, Room 117 from
8:30 a.m. to 4 p.m. For more information visit wendyhornung.com/
find-a-course or contact Hornung at wendy@wendyhornung.com
or 337-534-4266.
April 12
The Hispanic Chamber of Commerce of Louisiana presents its 2016
town hall meeting at the JW Marriott Hotel, 614 Canal St., New
Orleans from 9 a.m. to 4 p.m. For more information visit hccl.biz.
The New Orleans Chamber of Commerce presents its 2016 Power
Panel educational seminar at the chamber office, fifth floor conference room, 1515 Poydras St., New Orleans from 8 a.m. to 9:30 a.m.
For more information visit neworleanschamber.org.
April 13
StayLocal presents the Wholesale 2.0 Workshop to be held at the
Ashe Cultural Arts Center, 1712 Oretha Castle Haley Blvd., New
Orleans from 9 a.m. to 4 p.m. For more information visit staylocal.org.
April 15
The Louisiana Bar Association presents Immigration in Louisiana
CLE seminar to be held at the Le Pavillon Hotel, 8300 Poydras St.,
New Orleans from 8 a.m. to 5:15 p.m. For more information contact Bridget Berins, 619-0137 or visit lsba.org.
April 16
Families Helping Families of Jefferson presents the 3rd Annual
Jefferson Parish Resource Fair to be held at the Clearview
Shopping Mall, 4436 Veterans Blvd., Metairie from 10 a.m. to 2
p.m. For more information contact Mary Jacob at mjacob@fhfjefferson.org or 888-9111.
April 17
Deanie’s Bucktown Philanthropic Trust presents Pinch A Palooza
2016 to be held at Deanie’s Seafood Restaurant, 1713 Lake Ave.,
Metairie from 11 a.m. to 9:30 p.m. For more information visit pinchapalooza.com.
FYI

• St. Tammany Parish Hospital has opened the newest phase of its
emergency department, 1202 S. Tyler St., Covington.
• Sportsman’s Warehouse has opened at 300 Kensington Blvd., Slidell.
• uBreakiFix has opened at 2115 Magazine St., New Orleans

Permits
The following are the top residential and commercial permits awarded for
parishes in the New Orleans area in the two weeks prior to April 1. Commercial
permits valued at $100,000 and more and residential permits valued at $50,000
and more are listed.

Jefferson Parish
TOP COMMERCIAL PERMITS
$2 million, 1516 Jefferson Highway, Jefferson, Ochsner Health System
$1.9 million, 937 Veterans Blvd., Metairie, Morning Park, LLC
$1.5 million, 1405 Jefferson Highway, Jefferson, Ochsner Health System
$980,000, 4800 Airline Drive, Metairie, Garden of Memories
$850,000, 2236 Veterans Blvd., Kenner, Bryce Nichols
TOP RESIDENTIAL PERMITS
$500,000, 2 Cycas St., Kenner, John Walsh
$500,000, 2 Cycas St., Kenner, Ricky De Castro
$475,000, 17 Forest Ave., Metairie, Lionel Richard
$437,000, 226 Friedrichs Ave., Metairie, Miller Building Co.
$300,000, 40 Cycas St., Kenner, Ronald Joundot

Orleans Parish

St. Tammany Parish
TOP COMMERCIAL PERMITS
$8 million, 31820 U.S. 190, Slidell, St. Tammany Parish Schools
$2.1 million, 68375 Compass Way E., Mandeville, Mechanical Equipment Co.
$500,000, 100 Fontainbleau Drive, Mandeville, Beau Chene Homeowners
$250,000, 525 J.F. Smith Ave., Slidell, M Natal Center, Inc.
$200,000, 3025 Pinnacle Parkway, Covington, MAA
TOP RESIDENTIAL PERMITS
$600,000, 8 Briar Hollow Drive, Covington, Kirk E. Eknes
$550,000, 301 Pencarrow Circle, Madisonville, Yar Construction Co.
$500,000, 412 S. Fairway Drive, Madisonville, Harrison Custom Homes
$410,000, 1 Mission Hills, Slidell, Perry L. Aleis
$400,000, 1532 Louisiana 22 W, Madisonville, Kevin M. Erickson

Construction permits year-to-date
The following is a breakdown of commercial and residential construction permits for parishes in the New Orleans area, with a focus on commercial projects
valued at more than $100,000 and residential projects more than $50,000.
The data reflects activity as of March 25.

TOP COMMERCIAL PERMITS
$2.9 million, 510-520 North Carrollton Ave., James Farrelly
$1.8 million, 550-560 North Carrollton Ave., James Farrelly
$335,000, 707 Canal St., Terrell-Fabacher

Commercial permits

TOP RESIDENTIAL PERMITS
$356,000, 4314 South Galvez St., Gerald J. Phillips
$329,000, 1913 Esplanade Ave., Ryan Gootee General Contractors
$287,000, 3132 Napoleon Ave., Blair Minnard
$261,000, 5960 Orleans Ave., Reve, Inc.
$259,000, 6204 South Rocheblave St., DeJesus Construction Co.

Residential permits

Parish
Jefferson
Orleans
St. Tammany
Parish
Jefferson
Orleans
St. Tammany

Value
$650.4 million
$120.04 million
$41.96 million
Value
$14.72 million
$39.96 million
$65.27 million

Source: Treen Report

Units
39
65
25

Average
$16.6 million
$1.85 million
$1.68 million

Units
70
234
263

Average
$210,300
$170,769
$248,000
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14, 2016
PUBLISHER’S NOTICE: All real estate advertised herein is subject to the Federal Fair Housing Ace and the Louisiana Open Housing Act, which make it illegalNew
to advertise
anyCityBusiness
preference, limitation,
discrimination because of race, color, religion, sex, handicap, familial status, or national origin, or intention to make any such preference, limitation, or discrimination. We will not knowingly accept any
advertising for real estate which is in violation of the law. For more information, call the Louisiana Attorney General’s Ofﬁce at 1-800-273-5718.

Loan & Mortgage Prestige Preview
Lenders
Phone Numbers

30 Year

Fixed Conform
15-Year

MILLER HOME MORTGAGE, LLC
Ross L. Miller
(888) 277-0306
(504) 455-7002
FAX (504) 455-3722

3.500%
pts. 0
LIP 30
APR 3.781%

WHITNEY BANK
Angelique Russo
(800) 813-7346
FAX (504) 832-3534

3.625%
pts. 0.000
LIP 30
APR 3.706%

2.75%
pts. 0
LIP 30
APR 3.019%

3-5-7 Year
ARM

FHA

Comments & Other Programs
Contact Person

5 yr- 2.875%
pts. 0
LIP 30
APR 3.505%

3.250%
pts. 0
LIP 30
APR 4.734%

Miller Home Mortgage, LLC., is pleased to offer the Homestyle
Renovation Mortgage which is a 1-time closing purchase or refinance
& renovation loan. We have 20 years of experience lending on
residential property. Licensed in LA and Texas.
NMLS #69469

3.250%
pts. 0.000
LIP 30
APR 4.390%

• 30 year and 15 year conventional rates include 1% origination.
• Government rate DOES NOT include an origination.
• FHA APR does include annual MIP.
NMLS# 454781

CAPS- 1st 5
Annual 2, Life 5
3.000%
pts. 0.125
LIP 30
APR 3.301%

N/A

Attention All Loan & Mortgage Companies
If your company is interested in participating or for answers to any questions you may have, please contact:

MONIQUE SULLIVAN

monique.sullivan@nopg.com • (504) 293-9731
Rates listed in the above advertisements are based on a credit score of 740, and a loan of $200,000, with a loan to value of 80% for conventional ﬁnancing and 96.5% for
FHA ﬁnancing. Jumbo loans are based on credit score of 780 and loan amount of $500,000, with a loan to value of 70%. The APR may increase after consummation and
may vary. CityBusiness does not guarantee the accuracy of the information appearing above. All information above is subject to change without notice. The above advertisers all pay a fee to be listed in this table and provide sample rates based on the given scenario described here.

COMMERCIAL PROPERTY GUIDE
METAIRIE

To Place Your Ad in the

Select Properties, Ltd.
Causeway Highrise
3421 N. Causeway Blvd., Met. Available up to 4,200 sq.ft.
Riverside Office Buildings I & II
6660 & 6620 Riverside Dr., Met. Available up to 1,800 sq.ft.
Medical Plaza I & II
3901 Houma Blvd., Met. Available up to 8,000 sq. ft.
Ronnie R. Rauber, CPM®
(504) 833-4494 | c: (504) 915-3689 | rrauber@selectpropertiesltd.com

Anyone knowing the whereabouts of
David Leggett, last known address possibly
in Georgia, please contact G Patrick Hand, III,
504-368-1118.
Anyone knowing the whereabouts of
Robert Jay Funck, last known address
1700 Stanford Avenue, Metairie, Louisiana 70003,
please contact G Patrick Hand, III, 504-368-1118.

COMMERCIAL PROPERTY GUIDE
Call

MONIQUE SULLIVAN
504-293-9731

monique.suillivan@nopg.com

All real estate advertised herein is subject
to the Federal Fair Housing Ace and the
Louisiana Open Housing Act, which make
it illegal to advertise any preference, limitation, or discrimination because of race, color,
religion, sex, handicap, familial status, or
national origin, or intention to make any such
preference, limitation, or discrimination. We
will not knowingly accept any advertising for
real estate which is in violation of the law. For
more information, call the Louisiana Attorney
General’s Ofﬁce at 1-800-273-5718.

REAL ESTATE AUCTION
Online Bidding April 16th - April 19th

4 P RO P E R T I E S

722 S. Gayoso
New Orleans, LA

12 Unit Apt Complex

(Bankruptcy Auction Case No. 15-12308)
722 S. Gayoso, New Orleans, LA

Metairie Home

4108 Purdue
Metairie, LA

(Court Ordered Auction)
4108 Purdue, Metairie, LA

Lots 6,7,9 W 21st Ave
Covington, LA
Lots 1 – 4 34st Ave
Covington, LA

Covington, LA Land

3 Comm. Lots | 4 Res. Lots
(By Order of Succession)
Lots 6,7,9 W. 21st Ave.
Lots 1 – 4 34st. Ave.

Terms: $1,000 - $2,500 Cashier’s Check to bid, 10% Deposit,
10% Buyer’s Premium, As is where is, 30 Day Close.

www.SVNGilmoreWAVE.com

David E. Gilmore CCIM, CAI, AARE
504.468.6800 | Lic. #447
Francis J. Braud - Broker
All SVN® Offices Independently Owned and Operated
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OUR CLIENTS ALWAYS COME FIRST!

Bill Cooper

Linda Bordenave

Team Leader

Assistant Team Leader

862-0100

862-4106

HHHHH

HHHHH

5 STAR SERVICE

5 STAR RESULTS
Mike Humphrey

Chuck Ives

Agent Leadership Council

504-756-3133

Bonnie LaNasa

504-508-9308

Lynn Morgan

Ansley Marshall

Ricky Lemman

504-460-6340

Middleton O’Malley

Stephen Nguyen

Margaret Oesterle

504-473-8320

504-579-4717

504-615-0500

Charlotte Viguerie

504-251-4915

Troy Barrios

504-628-4387

Stacy Dejan

504-432-6399

Celeste Marshall

504-220-8558

ABR, GRI, SRES, GREEN

Kim Rafferty

Anne Johnston

504-621-3909

504-430-3887

Agent Leadership Council

Agent Leadership Council

504-481-5343

Linda Roussel

504-452-6556

Margaret Villere

504-261-1552

Everett Beelman

504-908-3422

Jeff Doussan

504-296-7722

Maggie Sheehan

504-564-8615

Joey Walker

Agent Leadership Council

504-610-5637

Michele Beelman

504-908-3243

Polly Eagan

Richard Kimball

504-442-7244

Sarah Martzolf

Agent Leadership Council

504-261-5654

Agent Leadership Council

Miguel Soler

Meredith Strachan

504-236-8587

Sue Brausen

504-453-1815

Patti Faulder

Operating Principal

Agent Leadership Council

Agent Leadership Council

504-486-8144

504-862-4123

504-905-7473

504-655-5256

Chris Walther

Lesley Poché

Liz Tardo

504-723-4011

504-250-9053

Jennifer Fowler

504-432-7788

Julie Calhoun

504-957-3134

Britt Galloway

Agent Leadership Council

504-862-4122

Will Winebrenner

504-343-2150

Emiily Carrere

504-810-0432

Bart Gillis

504-915-1961

Let Our Top Professionals Help You Purchase or Sell Property

Keller Williams Realty New Orleans

Each office independently owned & operated

504-862-0100

504-220-3887

Todd Tedesco

Agent Leadership Council

504-352-3357

Daina Purpura

Ben Pourciau

504-881-3355

Agent Leadership Council

504-722-7189

504-236-0799

504-554-2888

504-259-2561

Ryan Wentworth

Digges Morgan

Carol Mendel

Seller Representative Specialist

504-458-1220

Agent Leadership Council

504-427-6292

Search NOLAHomes.com

Margaret Maxwell

Licensed in LA since 1997

Fred C Buras, CRS

Agent Leadership Council

Agent Leadership Council

504-491-2783

504-236-8478

Kelly Waltemath

504-616-5895

Donna Pisani

504-975-1833

Clint LaCour

Ashley Kostmayer

Christopher Aguglia

504-250-0335

Patrick Christovich

504-610-5454

Terez Harris

Graduate Realtor Institute
Agent Leadership Council

Gilbert Tellado

504-875-5143

Alison Grice Barrios

Agent Leadership Council

504-628-2373

Lupe Creech

Certified Residential Specialist

504-460-3516

Jamie Amdal Hughes

Agent Leadership Council

504-975-1033

8601 Leake Ave., New Orleans 70118

Please visit us at kellerwilliamsneworleans.com

504-913-0597

NEWORLEANSCITYBUSINESS.COM

351 Carrollton Avenue • $519,000

• 34 years of real estate
expertise and $39 million
in volume in 2015
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28 Audubon Place

• Integrity and
professionalism building
invaluable connections
throughout New Orleans
• Burk Brokerage
utilizes a concierge,
turn-key approach for
both buyer and sellers

Fantastic new 3b/2.5ba townhome in convenient location off Metairie Road.
Thoughtfully designed with impeccable attention to quality. Well-appointed
upgrades create a comfortable space with a beautiful clean and sleek look.
Amenities include gourmet kitchen, bar with wine cooler, fenced in back yard
and garage parking. Master suite featuring spacious bath with glass enclosed
shower, separate tub and double vanity sink. 2,550 sq. ft.

Bailey Blossman, Realtor

Licensed by the Louisiana Real Estate Commission

Cell (985) 774-8938 • Office (985) 626-5695
Email: bblossman@latterblum.com
www.baileyblossman.latterblum.com

2 PUBLIC AUCTIONS
SATURDAY • APRIL 16, 2016 • 9AM

504.488.8600
6260 Vicksburg Street | New Orleans, Louisiana 70124

gigi@burkbrokerage.com | burkbrokerage.com

Showroom/Ofﬁce/Warehouse

Just off Veterans Blvd. near Lakeside Mall
Owner Financing
3025 Edenborn Ave,
Metairie, LA 70002

Jefferson Parish Surplus • 920 David Dr, Metairie
Inspection: Thu/Fri Apr 14th & 15th from 8AM to 3PM

Onan Generator, Bobcat M873 Loader, Generac Generator,
(2) JD Gators, (3) EZGO Cargo Carts, Jacobson HR9016
Mower, NH Front Cut Mower, (3) Kubota Mowers, Kubota
B7610/HSDR & M8200 Tractor, Ford Explorer, (13) Ford
F150, (2) Ford F350, (7) Ford F250, (4) Ford F450, Ford HC
F450, (2) Ford Expedition, Ford LCF, Ford Escape, (2) Ford
CRV, Ford Aerostar, Ford Ranger, Ford Super Duty, (2)
Dodge Ram 2500, Ford E-Superduty, (3) Ford F750, (3) Int’l
4700, Ford E450, Ford 5834TMV Truck, Chevy Champion,
Ford F550, Ford F750, Interstate 20-DT Trailer, (4) Superline
20DT Trailer, Cronkine 2900A Trailer, Boss Trailer, (3) Eager
Beaver Trailers, Anderson Trailer, (2) Pierce Fire Truck,
Freightliner Fire Pumper, Freightliner FL70, Pierce Rescue
Squad Truck, Case 621 Loader, (2) Gradall Rubber Tire
Excavator, (2) JBC 214E Loader, New Holland LB75B & LB90
Loader Backhoe, Case 580 SuperM Backhoe, (2) Ferguson
46A Steam Roller, (2) Army Trailer Water Tank, Sullair Air
Compressor, Genie Manlift, JD 4 X 2, JD 1445, Lawn Mowers,
Edges, Weedeaters, Chainsaws, Jack Hammer, Wacker
Packers, Pressure Washers, Tool Boxes, Desks, Chairs, Gym
Equip., Microwaves, Pallets of Computers, Laptops & More!

General Information
Building Size: approx. 12,600 SF
including mezzanine area
Lot Size: approx. 60’x210’

Please contact Mike Wolford at
504-915-7703 for more information
about this property.

Mike Wolford

DON RANDON REAL ESTATE,INC.
mwolford@bellsouth.net

The information contained herein was obtained from sources deemed reliable,
but Don Randon Real Estate, Inc. does not guarantee it’s accuracy.

PICAYUNE - POPLARVILLE, MS
201 Henleyfield • McNeill
REDUCED!!
Wonderful 3
bedroom, 2 1/2 bath home
secluded on large 116 acre
piece of property with
multiple fully stocked lakes.
Enjoy fishing and small
boating while cattle or
horses graze around you. 2
barns, one is 4000 sq.ft., and
another is 1833 sq.ft. There
is also a 1400 sq.ft.
workshop. Views of the lakes
and pasture from sunroom
are fantastic. Large fireplace
to stay cozy in winter.
$595,000.

FULL PAYMENT REQUIRED by 4PM on AUCTION DAY by
cash or certified funds only. No Buyers Premium. No
Registration Fee. NO Absentee bidding or phone bidding allowed,
buyers must be present to bid. All buyers who request titles be
transferred into the name of a company, corporation or
partnership, MUST provide a Letter of Corporate Resolution or a
Certificate of Authority, NO Exceptions. See complete terms on
website.

THURSDAY • APRIL 21, 2016 • 10AM

City of Slidell & St. Tammany Parish School Board
Surplus, Auguillard Construction, Inc and Others
101 Magnolia St, Slidell

Inspection: Wed, Apr 20th from 9AM to 3PM
10% Buyer’s premium and $25 notary fee applies
Cars, Trucks, Dump Trucks, Mini Cement Truck, Trailers, JD
Gator’s, Kubota Tractors, Riding Mowers, CAT Backhoe, CAT
Steam Rollers, Leeboy Asphalt Spreader, 40’ Container,
Stanley Cyclone Bobcat Attachment, Kent Bobcat Jack
Hammer Attachment, CAT Bucket, Tires, Clark 36000#
Forklift, Harley Davidson & Suzuki Motorcycles, Job Boxes,
Office Furniture, Printers, Computers, Telephone Systems,
Telephones, Cell Phones, Surveillance System & Cameras,
Tools & Much More! Items to be auctioned per Slidell City
Council Item # 16-03-3129 will not be sold for a price less than
required by law. All items are sold “as is, where is”. The City of
Slidell reserves the right to reject any and all bids and remove any
movable property from sale. • • The items from Auguillard
Construction, Inc. are subject to US Bankruptcy Court Approval on
4/6/16, please check website for status of court approval.
All items are sold “as is, where is”, no warranty expressed or
implied. Some items may be subject to confirmation.

ServCorp Int’l, Inc. • (800) 340-2185

www.servcorpii.com • www.slidellauction.com

101 Magnolia St. • Slidell, LA 70460 • B. Mutz, LA 1467-16

Bruce Kammer
Broker

Country
Properties, Inc

Cell: (601) 463-0721
Office: (601) 798-7942

INCREDIBLE INVESTMENT OPPORTUNITY!

1206 ESPLANADE AVE.

OLD WORLD CHARM ONE BLOCK FROM THE
FRENCH QUARTER. 5 or 6 unit Historical Building
in Exciting Treme! Fully rented and could potentially
generate much more revenue. Currently, three 2 BR
Units and three 1 BR Units with 5 electric meters. High
Ceilings, Hardwood Floors, Floor to Ceiling Windows,
Original Mantels, Grand Porch with Wrought Iron.
Lots of Natural Light. Wide Corner Lot 101 FEET ON ESPLANADE! Must see it! $975,000

Call Me Now (504) 913-2872
Since 1916

(504) 895-4663
Latter & Blum, ERA Powered is
Independently Owned & Operated.

MICHAEL ZAROU

ABR, CRS, GRI, SFR, SRS

mzarou@latterblum.com

Rare opportunity! Live on private, gated
Audubon Place. 24 hour security. Expansive
lot w/ stunning brick renovated house. 6809
sf main house w/handsome formal areas,
foyer, grand strcase, liv rm, din rm, lib &
solarium, gourmet eat-in kit & den, master
suite & 3 addl en-suite bdrms. Room for
expansion. Covered slate patio, landscaped
grounds, pool. Guest house w/ 2 bdrm,
2 bath, add’l 1714 sf, Slate roof,
copper gutters, security system.
New Orleans living at its finest!

Lynn Morgan
504-473-8320

lynnmorgannola@gmail.com
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Top Real Estate Producers
Path to Excellence will be
inserted in CityBusiness on
June 24

September 30

December 23

1 block ... 3.5” W x 3.125” H
2 block ... 3.5” W x 6.375” H
4 block ... 7.125” W x 6.375” H

Join CityBusiness in
celebrating the Top
Real Estate Producers

Please contact Coco Evans Judd
504.293.9288
coco.judd@nopg.com

or Monique Sullivan
504.293.973
monique.sullivan@nopg.com

Advertise Your
Residential or Commercial
Property in

PRESTIGE PREVIEW
MONIQUE SULLIVAN
293-9731
monique.sullivan@nopg.com

COCO EVANS JUDD
293-9288
coco.judd@nopg.com

NEWORLEANSCITYBUSINESS.COM

Jennifer Dixon
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Sold

(504) 236-1066

jenniferdixon@kw.com
600 Port of New Orleans Pl.
Suite 15B
Luxury living with magnificent
views - $3,000,000

$2,850,000
208 Hawthorne Hollow, Madisonville, LA
Black River Estates

Each Office is Independently Owned and Operated

This elegant condo, in an historic building with totally renovated interiors,
features 4250 sqft 5 BR/5BA all on one level, large open spaces, beautiful
natural light, high ceilings, crown molding, hardwood floors, 2 jacuzzi
baths, plentiful storage and 2 balconies facing the French Quarter, just 1
block away. 3 secure covered parking spaces, fitness center.

Elaborate with an essence of Tuscany located just west
of the historical town of Madisonville. Fountain,
circular drive greets guests as well as the elegant
interior with gilded panels and impressive design:
Columns for room definition; wood, marble, stone
flooring. Wine cellar & tasting room, gourmet kitchen,
media room, study, outdoor kitchen, pool house
with bar, bath. Gorgeous grounds almost 2 acres...a
stunning departure from the ordinary.

Cindi Raymond

103 Beau Chene Blvd.,
Mandeville, LA 985-845-2001 ext 129

985-966-1844
cindi@cbtec.com

Each Office is independently Owned and Operated

1433 PHILLIP ST. • $3,350,000

1415 THIRD ST • $7,999,000

Magnificent Garden District raised Center Hall
Cottage on fantastic grounds. Private
2bedrm/2bath guest house featuring large
entertainment area with French doors leading to
beautiful salt water pool, built-in BBQ, spacious
fenced grounds w/putting green, large fountain,
parking area for 5 or more cars.

Magnificent Garden District Mansion in Italianate
Neoclassical Architecturestyle. Built between
1859-1865. Spectacular grounds with beautiful
pool, elaborate ironwork. Beautiful guests
quarters. Quality restoration. Formally known as
the Robinson House.

1326 Ocean

$599,000
STUNNING CUSTOM BUILT HOME. ONE OWNER. OPEN FLOOR PLAN
IS FLOODED WITH LIGHT. 10 FT CEILINGS DOWN AND 9 FT UP.
RECESSED LIGHTING AND BEAUTIFUL LIGHT FIXTURES THROUGHOUT. EXPANSIVE KITCHEN W/ SEPARATE DINING AREA HAS LARGE
ISLAND, GAS COOK TOP, DOUBLE OVEN AND REFRIGERATOR, POT
FILLER, ETC. ENTERTAINERS DREAM. CUSTOM MASTER SUITE.
CAMERON SPEAKERS INSIDE AND OUT. UPPER AND LOWER
LAUNDRY ROOMS. PREMIUM FINISHES AND HARDWARE. NO
CARPET. MUST SEE!!

Carolyn Talbert
Ca
504-330-0901

www.carolyntalbert.com
ww
Licensed Realtor in the State of Louisiana

455-0100
Independently Owned & Operated

$3,200,000
736 Royal St.

Classic mid-19th century townhouse perfectly captures the
essence of French Quarter living. The property has been lovingly
restored and now boasts modern conveniences such as Miele
appliances, Sub-Zero refrigerator, Bulthaup countertops and
cabinets and Bevolo lights. Two ornate galleries overlook Royal
Street and offer sweeping views of the city. The residence is
centered around a charming slate courtyard. Commercial space
on first floor is also available for sale.
Michael Wilkinson
wilkinson66@hotmail.com / www.fqr.com
1041 Esplanade Ave. / New Orleans, LA 70116
504-491-0484 (cell) 504-949-5400 (office)

French Quarter Realty
wilkinson & jeansonne
s i n c e 1965

EXCLUSIVE AFFILIATE OF

CHRISTIE’S
INTERNATIONAL REAL ESTATE
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449 Betz Place • METAIRIE

6764 PonTchARTRAIn Blvd

$999,900

$669,000

600 Port of new orleans Place 600 Port of new orleans Place

3a •

$2,250,000

8e •

$1, 699,000

Glennda Bach
504-583-2792

Beautiful home on corner lot in Metairie Club
Gardens with many upgrades. Custom gourmet
kitchen. 4 bedrooms, 3 full baths and 2 half
baths. Master suite with Jacuzzi tub, separate
steam shower, workout room and 2 walk-in
closets. Guest room with separate entrance. 2
gas/wood fireplaces, cypress shutters, copper
gutters, roof replaced in 2014, new ductwork.
Large double garage with extra storage.
Could not be duplicated!

gbach3@aol.com
Diamond Award
Top Producer
Over $60,000,000
sold in 2014-2015

Since 1916

430 Notre Dame
New Orleans, LA 70130
504-569-9300

Brand new! Fabulous open floor plan, wood
floors, master suite down, master bath with
shower and tub. Kitchen with granite, stainless
steel GE Profile appliances, custom cabinets,
butler’s pantry. 3 bedrooms and 2 baths up.
Washer and dryer included. Fenced yard,
electric gate, garage, covered porch, move-in
perfect. Call for a private showing.

Fabulous corner unit with panoramic views
from every room. Fantastic management and
staff keep this building beautifully maintained.
2 valet parking spaces, 24/7 security desk,
new state-of-the-art fitness room, sauna, hot
tub, pool, entertainment suite for your use.
Easy access to the Hilton and Riverwalk. Live
like you are on vacation! Don’t miss this opportunity to live in one of New Orleans’ most
prestigious condo buildings!

Each office independently
owned and operated.

Chateau Blessey at 1012 Beach Boulevard
Beach front view located one
block east of historical Biloxi
lighthouse was built nearly 100
years ago. The sturdy house at
1012 Beach Blvd in Biloxi was
reinforced and enlarged after
Katrina, and is now Chateau
Blessey, a luxury B and B,
but could still be a spacious
private residence. Three guest
suites; an upstairs owner’s
apartment, with access from
Beach Blvd as well as a rear
entrance. Current owners do catering with
on-site events. Between the Light House
and the Beau Rivage.

Fabulous views of the river and the French
Quarter. Totally renovated with the best of
everything. Kitchen features limestone counter
tops, SubZero and Wood Mode cabinets. Custom
window coverings throughout. Bain Ultra tub,
separate shower in the master bath. Closets by
California Custom. Speaker system, wood floors in
living area. Updated in 2007. 2 parking spaces,
24 hour security, valet, pool, fitness room
entertainment suite, separate storage area.
Definitely a must see!

UNDER
CONTRACT

UNDER
CONTRACT

JUST
LISTED

904
JACKSON
AVENUE

4848
COLISEUM
#203

5935
CONSTANCE
STREET

N E W O RL E A N S, L A

N E W O RL E A N S, L A

N E W O RL E A N S, L A

$

649,000

$

399,000

649,000

$

10 years of enhancing the industry
and our communities
|

$1,500,000

Please check our website for all our listings...
www.ernestocaldeira.com

VIEW MORE LISITINGS AT

www.ryanwentworth.com

504.919.8585 C. • 504.891.6400 O. • 504.891.0228 F.

504.352.3357 mobile
504.862.0100 office

www.KatieWitry.com

Ernesto Caldeira • 504.523.1553 • ernestocaldeira@aol.com
David Abner Smith • 504.495.2387 • dasalpha@aol.com

www.sothebyrealty.com

Katie has been voted by Gambit readers as one of the
Top 3 Best Realtors in the Metro Area 5 years running & one of
the 25 Top Real Estate Producers by New Orleans CityBusiness.

504.944.3605

Gardner Realtors-Garden District Branch
1820 St. Charles Avenue #110, New Orleans, LA 70130

Each office independently owned & operated

Licensed in Louisiana, USA

Regan Kane • regankane@bellsouth.net • Cell: 228-363-0331 • www.johnmcdonaldrealty.com

$399,000

$555,000

$375,000

$625,000

103 Boardman

417 North Beach Blvd

Blue Meadow

551 Sandy Hook Drive

SPaCiouS 3Br home, With maJeStiC
oaKS anD SPeCtaCuLar VieWS of
the Bay. home is one of only eight homes
in a private compound. this home is sold
fully furnished, with common swimming
pool, lighting fishing pier and personal
boat slip. 10’ ceilings, oak floors and stainless appliances. a must see!

immaCuLate 3Br/3Ba CuStom BuiLt
home. Constructed in 2013. amazing
panoramic views of the gulf! Custom cabinets
throughout, quartz countertops, cathedral
ceilings, exposed wood beams, woodburning fireplace, stainless appliances, spacious
rooms, high ceilings, swimming pool,
located on large lot! type: 2 Story Style:
acadian.

Prime ProPerty With DeeP Water
on tWo SiDeS. 90’ of river frontage on
the Jourdan river and 582’ on a deep water canal. Property is cleared and ready
to develop. Could be gourgeous homesite or potentially could be developed in
mulitple home sites. Lots of live oaks and
property is close to old town!

$790,000

$540,000

904 Beach Blvd • St. Louis, MS

202 Old Bay Ln

one of the Premier LotS on SanDy hooK DriVe!! Bulkheaded, 136’
of bay frontage. incredible panoramic
views of the bay. four additional lots to
be conveyed, these lots are ideal for an
additional home, storage, etc. County
owns adjacent property to be preserved
as greenspace. rare opportunity!

$525,000

5024 Annunciation Rd

Waterfront home right on the Bay
Bay!
CuStom frenCh Country home.
Southern LiVing at itS fineSt! Built in
e
enjoy breathtaking views from front porch! Designer upgrades throughout. effortless enter- 1859 this historic acadian home boasts 12’
Beautiful new construction. Chef’s kitchen, taining. Beautiful kitchen with fireplace. 2 Master ceilings, hardwood floors, 4 fireplaces, and a
hardwood floors. Master BR suite on main lev
lev- suites: 1 up with wet bar, 1 down is handicap
gracious front porch. enjoy the chef’s kitchen
el. 2B
2Br/1Ba upstairs with bonus room. gated accessible. Study & office. High ceilings, walk in
with butler’s pantry. two master suites
community. Sale includes interest in private
closets. Surround sound and security syst.
downstairs. 2Br/2 full Ba upstairs. 3 acres
pier and assigned boat slip with 10K lb lift.
Sprinkler syst. Courtyard. Dbl garage.
with ozonator system pool & dbl garage.

Opening Doors
Since 1935

117 Highway 90
Bay St. Louis, MS 39520
Office: 228.467.5500
Fax: 228.466.3855

$435,000

808 W. Beach Blvd
enJoy Stunning Waterfront VieWS
anD CooL guLf BreezeS from thiS
Beautiful 4.8 acRe eState oveRlooking
the miSSiSSiPPi SounD. this well maintained
property is filled with stately oaks. front
entrance on W Beach Blvd (hWy 90), gated
side entrance on Cedar ave, and gated
entrance/drive on everett St.

Jeanne Baxter • Jeannewbaxter@gmail.com • Cell 228.493.6096 • www.johnmcdonaldrealty.com

NEWORLEANSCITYBUSINESS.COM

Charlotte
Chris
Hailey-Dorion Dorion

8 4617
RAVENNA
LN, NATCHEZ,
MISSISSIPPI
Chestnut
Street ~ $1,190,000

504-451-4274

Charlottedorion3@gmail.com

cwdorion@gardnerrealtors.com

Location + Price + Condition + Staging = SOLD
We will give you tips and ideas on staging your home
to sell your house fast!

JUST REDUCED! HOT MARKET!

2321 STATE ST.

NEW PRICES
Condo B - $839,000
2 bed, 2 bath - 1,675 Sq. Ft.

504.722.7640 • TriciaKing.com
891-6400

LAND IS SCARCE IN UPTOWN
NEW ORLEANS... HUGE LOT ...60 x 147.
RENOVATE OR TEAR DOWN. BUILD 1
HUGE HOME ON 60 FRONT OR 2 HOMES
ON 30 FRONT LOTS. CALL CHARLOTTE
OR CHRIS FOR MORE INFORMATION.

Condo C - $569,000
2 bed, 1 bath - 1,297 Sq. Ft.

und

t

trac

504.264.8883
FRANCHER PERRIN GROUP
VOTED TOP REALTORS
2010-2014!
Gardner Realtors
Office: 504-891-6400
JSeitz@GardnerRealtors.com

Two PRICES for the price of one

REDUCED
$549,000
on
er c

JOHN R. SEITZ

1004 Esplanade Avenue
French Quarter

Specializing in luxury, historic
and investment real estate.

ATTENTION INVESTORS, BUILDERS,
REAL ESTATE DEVELOPERS!

New Orleans CityBusiness April 1 - 14, 2016

Entertainers Dream House! Smart floor
plan with all the BELLS and Whistles.
THREE floors of entertaining spaces, 4
BEDROOMS, 4 FULL baths, office niche,
large laundry room. All appliances including
TV, WASHER AND DRYER included in
sale, nothing to do but unpack! Viking
refrigerator, Bertazzoni Italian Range,
microwave drawer, wet bar. Charming front
porch and enormous garage/playroom
and ELECTRIC gated parking complete
this STUNNING custom home. Walk to
Magazine and Prytania.

Platinum Awards, President’s Circle 1995-2015

504-237-8615
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SKYE & SUSAN PRICE

609 EXPOSITION BLVD.

341 Brockenbraugh Ct.

Location! Location!
Location!

LIVE THE DREAM ON AUDUBON PARK!
3 story townhome. 5 bedrooms
3.5 baths, 3323 sq. ft. Private oasis!
Luxury living at its finest! For the
sophisticated buyer! Garage
and driveway for 2-3 cars.

SKYE PRICE
Realtor

REDUCED
$1,200,000

Beautiful brick home
located in Old Metairie.
Large family room w/ wood
burning fireplace, wet bar & built in bookshelves.
Lovely kitchen w/ breakfast rm. Formal living &
dining. Spacious master suite. The fabulous, private
rear yard has a covered porch, brick courtyard,
fountain, lush vegetation & gas lanterns. Off street
parking & garage. Great for entertaining! 4BD 3.5BA
3,723 sqft liv.

FOR LEASE
5530 Hewes
corner of 3737 Nashville
4 bedroom, 2 bath, pool ...................................... $2800.00/month

(504) 388-7593
SUSAN HURTH PRICE
GRI, ABR, CRS, Certified
Relocation Specialist
2014 President’s Club

(504) 908-3317

(504)891-6400

shpricesold@gmail.com
Platinum Award Winners

Location! Location!
2537 River Road
Location!

Facing River Levee, 13 Units,
Large lot. Poised for development
pending parish approval.

$1,250,000

212-216 Severn

Heart of Metairie 8 units
2 Commercial 6 Residential $489,000

For $398,000 you can own this beautiful 3100 sq/
ft home in a gated subdivision with a community
pool, tennis, and a playground. Located minutes
from the Causeway in a highly rated school district,
you will enjoy high ceilings, wood floors, a gourmet
kitchen with granite and stainless, a huge master
bedroom and bath, and a private backyard with
covered patio.
Carefree living is waiting for you.

Please
call me today!

Ellen Berry

103 Beau Chene Blvd.
Mandeville, LA 70471
office (985) 845-2001
mobile (504) 220-0486
fax (985) 605-6172
email ellen.berry@cbtec.com

www.ellenberry.net

1201 CANAL CONDOMINIUMS

offers a unique combination of upscale
amenities rarely found in New Orleans.

315 S. Rocheblave

Live the Good Life
on the Northshore

An urban paradise in the heart of the city,

6 Units Directly across from
University Medical Center
Demand Area!
Easy to maintain. $399,900

Athena G. Kontaxis
Century 21

3540 S 1-10 Service Rd. W. Ste 300
Metairie, LA 7000
Cell 504-799-5614 • Office 504-883-5252
Own a piece of New Orleans history!

406 North Florida Street

 French Quarter-style building in

convenient location in Downtown
Covington
 Four apartments ranging in size from
approximately 1,200 to 1,800 SF
 If needing temporary housing due to
recent flooding, may consider less
than one year term
 High-end finishes, gated parking and
additional storage included

103 Covington Meadows Cr, Unit F
 Beautiful townhome located minutes

from I-12 and Causeway bridge

 Includes one car garage, fenced-in

patio, new carpet and paint

 Quiet cul-de-sac with very little traffic
 Very spacious with three bedrooms,

two and a half baths and
approximately 1,476 SF

Call for more details or to schedule a showing
Dena Willett
(985) 892-8137 or (985) 705-3668
dena@tsgrealestate.com

tsgr e al e sta te .c om

Offices in Metairie and Mandeville.
Licensed by the Louisiana Real Estate
Commission.

1201 Canal Condominiums is located in the former
Krauss Department Store building on Canal Street, the
widest main street in America, at its famous intersection
with Basin Street, the birthplace of Jazz. One block from
the French Quarter, the Central Business District, and
the Medical District, 1201 Canal is truly in the heart of
everything. The best New Orleans has to offer is at your
doorstep, incredible food, music, shopping, history, culture,
and amenities within walking distance of 1201 Canal.

Call Today to schedule a private tour

504.302.2503 ext. 5

Free Valet Parking – Enter on Basin St.

www.1201canal.com
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5211 Annunciation • $668,000

NEWORLEANSCITYBUSINESS.COM

Brooke Arthurs

357 Brockenbraugh Court • $1,885,000

N.O. Top Agent for 2000- 2011

D
SOL

Perfection With Great Style
This 3 year old house has an open floor plan that give the entire house
a bright and airy feel. The Chef ’s kitchen has Kitchen Aid stainless steel
appliances, marble countertops and an extra large island. The kitchen
opens to the den and dining area for a great entertaining space. The
downstairs Master Suite is a large space with a beautiful marble and
glass bath with custom tile work. There are 3 bedrooms, 2 baths, 1 half
bath and 2,167 sqft of living area.

7701 St. Charles Ave. • $695,000

Best Buy on the Avenue
Live on St. Charles Avenue! This 3 bedroom 3 bath house has 2,448
sq. feet of living area and a 2 car garage. The beautiful courtyard and
balconies make outdoor living and entertaining a dream. There is a
gas fireplace in the den and first floor bedroom and full bath. This
house has an amazing amount of storage. Come see it today!

Great Compound
The exquisite details and grounds of this fabulous compound make it a
showplace! The main house has 3525 sf of living area with stunning details
such as a fully renovated chef ’s kitchen, marble flooring and beautiful formal
areas. Each of the 4 bedrooms in the main house has its own on suite bath. The
spectacular Guest house (1728 sf) was designed by Errol Barron and has a large
salt water pool, spa, 65’ lap pool and amazing gardens. The property consists of
two 50x120 adjoining lots and offers 3 garages. The guest house address is 358
Elmeer. Agent Remarks: This property includes the main 4BDRM house and the
gorgeous guest house. They sit on two large adjoining 50x120 lots with a large
salt water pool +spa+65’lap pool. 3AC garage parking spots.

Direct: 259-8311
Office: 866-2785

44 Audubon Blvd. • $2,275,000

FOR SALE NOW!!!

271 Sauve Rd. - MID CENTURY MODERN ................................. $749,000
5608-10 Camp St. - GREAT DOUBLE - UC .................................. $425,000
7701 St. Charles Ave. - GREAT PATIO, 2 CAR GARAGE ........... $695,000
5211 Annunciation - fANTASTIC hOUSE .................................. $668,000
4904 S. Robertson St. - UC................................................................ $349,000
1019 foucher St - UC......................................................................... $795,000
357 Brockenbraugh Court - SOLD ............................................... $1,885,000
5668 Bancroft Drive - SOLD .......................................................... $2,995,000
6125 hurst St. - SOLD ....................................................................... $469,000
54 Beresford Drive - SOLD ............................................................ $2,950,000
5340 Pitt Street - SOLD .................................................................. $1,595,000
28 Newcomb Blvd. - SOLD ............................................................ $1,250,000
6233 LaSalle - SOLD ....................................................................... $1,150,000
1456 Camp - SOLD ......................................................................... $1,595,000
1236 first St. - SOLD ...................................................................... $2,995,000
217 Audubon Blvd. - SOLD ........................................................... $2,995,000

D
SOL

The stately home on Audubon Blvd is the best of both worlds-Old World
Charm and modern conveniences. The six bedroom home has over 7,000 sqft
of beautifully renovated living space that includes a gorgeous kitchen with top
of the line appliances, great den, media room and elevator. There is a beautiful
master Suite and the home sits on an oversized lot with parking for several cars.

Letty Rosenfeld, GRI, CRS
Specializing in Uptown,
Lakefront and Old
Metairie Properties
4145 Vendome Place
$550,000
Since 1916

Cell 236-6834
Office 866-2785
e-mail: lerelest@aol.com
Website: www.lettyrosenfeld.com

6033 Camp $1,320,000

Gracious Georgian home on prestigious treelined street has an elegant entrance foyer with
stairway, stunning living room with carved
marble mantel, and light-filled dining room
with oversized window overlooking huge
back yard. Beautiful wood floors throughout,
9 foot ceilings, large windows, crown molding. Charming den has built-in bookshelves
and cabinets. Spacious master bedroom with
closet and private tile bath. Built in 1939 by
famed architect Paul Charbonnet. Garage is
entered from Octavia St.

7922 Freret
$760,000

5833 Fontainbleau Drive
$645,000

Elegant Uptown University area Victorian
with pine floors, 10.5 foot ceilings, crown
molding, dining room with beautiful marble
mantel, charming den with 2 sets of built-in
bookshelves and cabinets, breakfast room
with china cabinet, 4 corner bedrooms, 2.5
baths, back porches up and down, large rear
yard, driveway. 2678 square feet living area.

Beautiful Uptown Mediterranean style
home on wide tree-lined street. Stunning
entrance foyer, living room with fireplace,
spacious dining room, fabulous family room
with wall of windows overlooking lush
landscaped yard. Fantastic new kitchen w/
granite counters, stainless appliances, and
large island. Wood floors, hi ceilings, and
crown molding throughout. 5 bedrooms,
3.5 baths. 3078 square feet.

Let Us Be Your Real Estate Team

6031 Garfield $2,850,000

(504) 866-2785 (Office)
(504) 581-5263 (Home)
(504) 450-1904 (Cell)
(504) 427-5899 (Cell)

twolane@bellsouth.net
Merritt Lane, BRC

Warm & charming custom home in a prime location near Audubon Park. Living
& dining rooms have wide pine flrs while handsome herringbone brick flrs run
through the foyer, study, family room w/ fireplace and Lagarde eat-in kitchen
w/Wolf, Miele & Subzero appliances. 4 spacious corner bedrms, 3 full baths
+ Lots of storage. Fabulous 1,019 sq. ft. 1/1 two story guest house included
in Living area. Off str parking w/carport. Large yard w/ample room for pool.

• Life Member of Top of the
Latter Club
• Life Member Million $ Club
• 30 years licensed real estate
agent

Nickie Lane

• 50 years acquiring/
managing real estate &
investment property.

• Commercial Real
Estate, Office Leasing, Sales
& property management.

• 2002-2014 Sales $180+
Million

Latter & Blum, ERA Powered is Independently Owned & Operated.

Fabulous renovation with addition of space! Superb plan w/spacious rooms,
high ceilings, large windows, fab wood flrs, custom molding. High end finishes
throughout. Living Rm w/fireplace & Dining Rm adjoin well-furnished Wet Bar.
Huge Great Room with fireplace and high end kitchen has French Doors opening
onto front & rear porches. Playroom overlooks porch & yard. Master includes
sitting area, luxe bath, 3 large closets w/built-ins. All bedrooms have connecting
baths. SPECIAL!

NEWORLEANSCITYBUSINESS.COM

Stevie &
Bob Mack
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Creating a Higher Standard of
Excellence in Real Estate

steviemack@latterblum.com
For more photos go to steviemack.net

Office: 985.626.5687

#1 Greater New Orleans area Top Producer
as recognized in CityBusiness for 2006-2009
#1 St. Tammany Parish Sales 2002-2010

985.630.1934
or 985.630.9101

Since 1916

1151 North Causeway Blvd.
Mandeville, LA 70471

www.StevieMack.net

RankEd #1 REal EStatE PRoduCERS in tHE nEw oRlEanS aREa

Latter & Blum, ERA Powered is Independently
Owned & Operated.

3720 JENA Street ~ $389,000

Stylish renovation in Broadmoor. This chic 3/2 home with open floor plan has 1767 sq ft
of living area, beautiful light and bamboo floors. Kitchen has striking glass tile
backsplash and fixtures, granite countertops, SS appliances and opens to living area or
backyard deck. Master bedroom opens to deck and has walk in closet and spacious
bath with dbl vanities. Energy efficiency upgrades include water heater, windows, and
insulation. Private backyard is fully fenced. Two off street parking spaces. Gorgeous!

Kelli Wright, ABR
Licensed by the Louisiana Real Estate Commission

Cell 504-613-7902 • Office 504-866-2785
www.KelliWright.latter-blum.com

1 Greenbriar Drive , Covington, LA

226 W. 11th Avenue, Covington, LA

26 Mistletoe Drive, Covington, LA

Beautiful custom Acadian home in Tchefuncta Club Estates featuring
wrap around porches, grand foyer, gourmet kitchen, master suite, sun
room overlooking pool, and cabana, 5 bd, 4 and ½ ba, 6300 sq. ft.

Gorgeous Acadian home in Old Covington featuring wood floors, formal
dining room, huge gourmet kitchen, screened porch, sun room, master
suite, detached garage with office, 4 bd, 3 and ½ ba, 4252 sq. ft.

Exquisite Italianate custom designed home by George Hopkins in
Tchefuncta Club Estates, featuring antique pine floors, elegant dining room,
gourmet kitchen, stunning master suite, 4 bd, 4 and 2 1/2 ba, 6800 sq. ft.

CRS

More than just a Realtor!
(c) 504.343.6683 (o) 504.895.4663

Local Home Financing

Meeting Your Needs at Today’s
Low Rates!
• Conventional • Investment properties
• Jumbo
• Construction loans
• FHA/VA
• Second mortgages
• Lines of credit •Renovation loans

2833 ST CHARLES AVE

T 504-310-2873 || C 504-909-7067
2900 Ridgelake Ave. || Metairie, LA 70002
connie.fernandez@iberiabankmortgage.com Connie Fernandez
Vice President/Mortgage
www.iberiabank.com/connie-fernandez
Executive || NMLS #699391

IBERIABANK Mortgage Company, NMLS #362451. Financing subject to approval, including credit approval.
Some restrictions may apply. Other programs available. Program conditions subject to change without notice.

K ATZ

Helen A.

helenkatz@cox.net
CRS, BRC

Direct 236-6825 Office 866-2785

5419 DAYNA Court

1224 ST CHARLES AVE

Only 5 Left!

www.helenkatz.com

00

Fabulous Mardi Gras pad in the Lower Garden District. Fantastic 2nd floor,
Corner Unit w/ windows on the Avenue! Walk to some of New Orleans’
finest restaurants! Reno’d in 2010 w/ cherry wood floors throughout,
marble bath, granite counters and SS appls in the kitchen. Large walk-in
closet, deeded, secure off-street parking, storage unit, great fitness room
and wonderful courtyard w/ hot tub! Condo fee inc cable and all utilities.

36 beautifully renovated 1 and 2 bedroom condos
on the parade route, from $199,000-$339,000

A Legacy of Success… A History of Results...

Whitetail - mandeville

Luxury 5 bed/3.5 bath home! Outside perfect for
entertaining w/ professional landscaping and
lighting. Courtyard overlooking serene backyard
and a sprinkler system. Stunning custom kitchen
with center island, ss appliances, wine captain,
breakfast bar, gorgeous living area with brick
pillars, wall of windows, built-ins, plantation
shutters, leaded glass front door, high ceilings,
master with tray ceilings, jet tub, separate walkin shower. laplace@teamlaplace.com

$890,000

Fabulous Lakewood South! Classic Neighborhood of Luxury Homes. This one has it all! Wood,
Granite, Marble & Stone Finishes, Ultra, Gourmet Kitchen, Top of the line, Custom everything. 10'
ceilings, Elevator, Whole House Generator, Pool! 4 Bdrms 4 1/2 Baths. Must See Inside.

The Devoted Realtor with
Experience, Commitment
& Passion...

LOUISE BRADY, CRS

9,0

Virtual Tour: www.CabanaClubGardens.com

Each ERA Real Estate Powered SM
Company is Independently
Owned and Operated.

Who Will Always Go The
Extra Mile For You!

$24

Licensed LA, USA

Diane LaPlace

(985)502-7103

Each office is independently Owned & Operated
985-727-7103
Licensed in La

Visit www.dianelaplace.com for a Free Market Snapshot of properties in your area!

103 Chipola Court

122 W. Ruelle Drive

74288 River Road

Quiet cul-de-sac in BEAU CHENE
w/spacious yard & pool/spa. Fully
renovated w/no carpeting, Thermador
appliances, new bathrooms, solar roof
panels, LED lights, plantation
shutters, guest suite, whole house
generator and more. Don’t delay, call
for your personal showing. $675,000

BEAU CHENE home on 18th
fairway. Spacious living on a dbl
corner lot w/frt courtyard. Stunning
renovations incl marble baths, cooks
kitchen w/center island, granite & SS
appl. Luxurious owners suite. Htd/
cooled garage for golf cart, workshop,
man cave, art studio.
$650,000

Lots of space with a decorator’s
touch. 2 Acres in COVINGTON on
the Bogue Falaya River. Master suite
has French door access to brick patio.
Entertain in your large open kitchen
w/access to the den and patio. A feel
of the country but minutes from
downtown Covington.
$485,000

Certified Residential Specialist

(985) 951-9328 direct
(985) 626-5695 ext. #22122
e-mail: lbrady@latterblum.com
Licensed by the Louisiana Real Estate Commission

Results That Count . . .
. . . Personal Attention you Deserve!

New Construction, Residential, Golf Communities,
Vacant Land, Acreage, Waterfront Properties

1151 N. Causeway Blvd.
Mandeville, LA 70471

Each Latter & Blum Office is Independently Owned & Operated

View these properties and more at:

LouiseBradySells.com

Reinvented from the inside out.
Reinvented from the outside in.

T:10”

Introducing the all-new GLC. Whatever your vantage point, the GLC is a
game-changer. From its showstopping exterior to its technology-filled cabin. From a
suite of intelligent assistance systems that think, monitor and adjust as you drive
to an infotainment system so smart, it can read your handwriting. “All-new” in every
possible sense, the GLC resets the bar for the luxury SUV. MBUSA.com/GLC

THE 2016

GLC

STARTING AT

$

38,950*

Mercedes-Benz of New Orleans • 3727 Veterans Memorial Blvd., Metairie, LA • (504) 456-3727

2016 GLC 300 shown in Iridium Silver metallic paint with optional equipment. *MSRP excludes all options, taxes, title, registration, transportation charge and dealer prep. Options, model availability and actual dealer
price may vary. See dealer for details. ©2016 Authorized Mercedes-Benz Dealers
For more information, call 1-800-FOR-MERCEDES, or visit MBUSA.com.

